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THE LEADING FIRE INSURANCE COMPANY OF AMERICA. INCORPORATED 1819, CHARTER PERPETVAL 


AITNA INSURANCE CoO. 

















WEEKS, Vice-President. A. C. AD. 
SO it KING, Senotery. WM. B. CLARK, President. fe MSs | Auistant Scesstarten, 
NORTHWESTERN BRANCH, OMAHA, HEB. 
A, . oi, chanshenioesens $4,000,000 00 WM.H.WYMAN, W.P. HARFORD, 
| Gath Anadis... ..ccsesccrccsssees 14,071,948 37 General Agent. Asst. General Agent. 
| Wie SAREe. ..0.<.cccsecsseone 4,410,877 80 ecesisiaentds can dnsitieiiiii tin 
| re 5,663,070 57 BOARDMAN & SPENCER, 
| Surplus to Policyholders......... 9,663,070 57 Guat Agate 
Losses Paid in 83 Years.........- 90,931,965 % INLAND MARINE DEPARTMENT. 
CHICAGO, ILL., NEW YORK, 
145 La Salle Street. 52 William Street, 














WESTERN BRANOH: 
4ETNA BUILDING, 413 VINE ST., 
SInoIinNAT!, OHMIC. 


KEELER & GALLAGHER, General Agents. 
PROTECT YOUR CUSTOMERS. PROTECT YOURSELF. 


By giving them CONTINENTAL Safety Fund Policies. 
Secured by net surplus of nearly five millions of dollars. 
Important advantage of inspection by experienced men. 
Prompt attention to adjustments ensured by erganized for, 














By representing the CONTINENTAL. 
Does not write over the heads of its agents. 
Has no “‘Annexes.”’ 


Steadfastly protects its loyal agents against dishonest or un- 


of traveling men necessitated by the company’s large fair practices. 

business. Will make a commission arrangement, sharing with you the 
Forty-seven millions of dollars paid for losses since organiza- Lavelalty fomnlotee taal, abvetticing wattat. 

ye and nearly fifty years of business, are guarantees of Gives you the privilege of writing Tornado Insurance. 

ae Cneeaent. . Has a fixed policy and is not a “‘fair weather’ friend; that is. 
Every honest loss claimant paid one hundred cents on the does not withdraw, as many companies do, when local 

dollar. 


rate wars or heavy losses occur. 


ving = GONTINENTAL FIRE INS. CO. icirige: 


CONTINENTAL BUILDING, NEW YORK, RIALTO BUILDING, CHICAGO, ILL. 











D. W. C. SKILTON, President. 


J. H. MITCHELL, Vice-President. 
EDW. MILLIGAN, Seoretary. 


JOHN B. KNOX, Assistant Seeretary. 





| Surplus to Policyholders, $3,116,250.56. Total Losses Paid, Over Forty-Seven Million Dollars. 






CASH CAPITAL, TWO MILLION DOLLARS. 


PHOENIX Outstanding Lomes, HATERS? — Ames, 959534445 Reinsurance Reserve, §2,382405.32 Net Surplus, $1,116250.86 


THE WESTERN AND SOUTHERN DEPARTMENT, 
Northeast Corner Fourth and Elm Streets, CINCINNATI, OHIO. 











|| LOVEJOY & SPEAR, Managers. AGENCIES IN ALL CITIES AND TOWNS. 














THE WESTERN 


UNDERWRITER. 








Cooper 


Firelnsurance Company 


OF DAYTON, O. 


H, E. 


Vice-President, 


GERMAN 
Fire Insurance Company, 


OF WHEELING, W. VA. 
ORGANIZED IN 1867. 
Cash Capital, $100,000. Net Surplus, $129,133.06 


WM. F, STIFEL, President. 
BF, RISSTER, Secretary. ANTON REYMANN, Vise-Pees’t. 


S. W. RICE, Special Agent. 


Cuas. D. Mean, Meap, Cuas. W. ScHENK, 


President. Secretary. 








Firemen’s Insurance Company 


OF BALTIMORE, MD. 


G. W. POHLMAN, 
General Agent Western Department, 
CINCINNATI, O. 


Per States ef Ohio, Michigan, Indiana, Illinois, Wisconsin, Minnesota, lowa, 


Missouri, Kansas, Colorado and Nebraska. 





P. W. HUNTINGTON, Pres. G. W. SINKS, Vice-Pres. H. O’KANE, Secy. 


THE FRANKLIN INSURANCE COMPANY, 


COLUMBUS, OHIO. 


Organized 1864. Cash Capital, $100.000.00. 


Its Policies guaranteed by Cash Assets of $12,259,000. 
Less Liabilities of $8,008,300. 
Confines its Business to Ohio. 


Insures against Fire, Lightning and Tornado. 





21 East Third St., 


Surplus of over $4,250,000 


CUMMED POLICY LABELS. 
PRICE LIST 


WE GUARANTEE SATISFACTION. 


THE WESTERN UNDERWRITER CO, 


164 La Salle Street, 413 Vine Street, 
CHICAGO. CINCINNATI, 


Te. M. 2914. Tel. M, so77. 
SEND FOR SAMPLES. 





OHIO’S LEADING ACENCY COMPANY. 


Cincinnati Underwriters 


COMPOSED OF 
EUREKA SECURITY 


Fire and Marine Insurance Co.| Fire Insurance €ompany. 


OrncGanizEpD 1864, Oneanizep 1881. 


CAPITAL $100,000. ASSETS $290,182. | CAPITAL $150,000. ASSETS, $071,48R 
SURPLUS $191,199. SURPLUS $186,910. 


COMBINED STATEMENT. 
Assets $572,092.80, Surplus $896,302.19, 


Cincinnati, Ohio, 


1902. 


INSURANCE 


NHTIONA COMPANY.... 


OF CINCINNATI, OHIO. 


Capital $250,000. 
¥. A. ROTHIER, President. 
ADAM BENUS, Secretary. 








General Insurance—State of Ohio Only. 


G. W. POHLMAN, 


President. 


E. W. BURNET, 


Secretary. 


GARDNER BE. MEEKS, State Agent, 
Columbus, Ohio. 


TEUTONIA 


FirelInsuranceCompany, 
OF DAYTON, OHIO. 


INCORPORATED 1866. 
OHIO’S STAUNCHEST FIRE INSURANCE COMPANY. 


CASH ASSETS, - - $575,049.78 
| NET SURPLUS (over Capital : and all Liabilities) - $396,077.52 





— PAPE, President. . LEGLER, Vice-Pres’t. J. LINXWEILER, Jr., Sec’y. 





Ohio Farmers Insurance Company 


LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity. 


Carefully Invested Assets on January Ist, 1902, of $1,250,023.40, reserved 
as follows for the protection of policyholders. 


Reserve for re-insurance 


$3,000,519.68 


JAS, ©. JOHNSON, President. 
Mi, L. BENHAM, Secretary. 


LOSSES PAID MORE THAN $10,000,000.00. 
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OFFICERS. 

C. M. Keer, Asst. Secretary. 

E. H. Inwin, Actuary. 

W. L. Eaton, General Attorney. 

W. H. Kennepy, Supt. of Agents. 
CRAYKE PrizstLEeY, M.D.,Med. Director. 


D. F. Witter, President. 
ARTHUR REYNOLDs, Vice-President. 
G. W. MaRQUARDT, Treasurer. 
Gf . CROWELL, Secretary. 
’ H. NicHoxs, Asst. Secretary. 


THE NORTHWESTERN LIFE and SAVINGS COMPANY 


OF DES MOINES IOWA. 
ESTABLISHED 1896. 
Paid-up Capital, 100,000.00. 
Statement of approved, interest-bearing securities deposited with Auditor of 


State of lowa, Decem r3i, 1901. 
First itorteages, Iowa Farms, $677,050.00. Value, $1,913,273.00 
18,829.35. Reserve 28,182.28 


Loans to Policy holders, 
Total (Ratio 35.85%) $695,879.35. $1,941,455.28 


The NORTHWESTERN LIFEand SAVINGS COMPANY sells the original plan of 
the ten-year endowment investment policies in shares in place of thousands. One 
share costs $2.50 a month; 87.50 a quarter; $15.00 semi-annually ; or $30.00 annnally. 
Each share is guaranteed ' to produce the sum of $300.00 in ten years,with the addl- 
tional profit of interest, Japses, and all interest on such lapse fund, all fines and penal- 
ties for reinstatement of lapsed policies. No medical examinations required on these 
shares, Policies written from one share to one hundred. Premiums the same from 
five to sixty years, and both sexes are eligible. A plan that reaches far on the invest- 
ment lines, also giving a reasonable amount of insurance in case of death. Loans 64 
per cent of the premiums paid after the third year. Gives one year to reinstate in case 
of lapse, thus making a ea | easy to maintain. No sible chance of loss, as every 
dollar is guaranteed to the policyholder whether he lives or dies and is secured wit 
a deposit with the State of Iowa. 

AGENTS WANTED. 
Reliable, energetic and experienced agents can treble their commission earnings 
by selling 4 ~ year endowment investment policies. Address or apply to 
HOME OFFICE, Fourth Floor Observatory Bldg., Des Moines, Ia. 
L. E. SPENCER, Mgr., Chicago Gen’l Agency, 1501-3 Marquette Bidg., Chicago, Ill- 
TRUSTEES. 

G.W. Marquardt, President Marquardt Savings Bank; Arthur Reynolds, Prest. Des 
Moines National Bank; John — 7% Lieut.-Governor, State of Iowa; G. D. Ellyson, 
Cashier Marquardt Savings Bank; D. F. Witter, Ex-President Iowa Loan & Trust Co.; 
J. H. Blair, Secretary Iowa Loan iT Trust Co.; > L. Gilcrest, Wholesale Lumberman; 
F. C. Macartney, Proprietor Kirkwood House; M. Reynolds, President Guthrie Co 
National Bank, Panora; W. L, Eaton, ma ts House of Reps., Osage; H. H. Green, 
Presiding Elder M. E. ——, Dubuque; W om Kennedy, Supt. Agents, Denver. Colo. ; 
J. B. Tinker, Mason City; F. H. Nichols, Denver, Colo.; C. C. Crowell, Des Moines. 


OF NEW 
STRENGTH, 
SECURITY, 
SOLIDITY 


ARE THE WATCH-WORDS OF THE COMPANY 





YORK. 


$16,945,830.77 
1,808, 906. 76 


Assets, 
Surplus, 


Live, energetic men are wanted 
for several pieces of excellent terri- 
tory. Very interesting propositions 
will be made to first class men. 

ADDRESS : 


W. B. LANE, 20 VICE-PRESIDENT. 


EVERY MODERN FORM OF POLICY ISSUED. 
































The Metropolitan Life Insurance Co, 


(INCORPORATED BY THE STATE OF NEW YORK.) 
“The Leading Industrial Insurance Company in America.” 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES 
OF THE UNITED STATES AND IN CANADA. 


The Payment of over Three Hundred Death Claims Daily 
TELLS OF THE GOOD IT DOES. 


INSURANCE IN FORCE OF OVER $1,000,000,000 
attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 
AGENTS WANTED. 


Any honest, capable and industrious man, who is willing to — -¥ at the bottom 
&nd acquire a complete knowledge of the details of the business by diligent study 
= practical experience, can, by demonstrating his Ra mpm o establish his claim to 
: e highest position in the field. It is within his certain reach. The o cppertaaiiies 
or merited advancement are unlimited. All needed explanations will furnished 
upon application to the Com 
to the Home Office, No. 1 M 





ny's Superintendents in any of the principal cities, or 
ison Avenue, New York City. 





OFFICERS. 

7 8. Ropgrts, Secretary. 
Ricuarpson, Ass’t Secretary. 

Son R. HeeEman, Jr., Ass’t Secretary. 


Joun R. Heceman, President. 
HALEY Fiske, V ice- President. 
Groree H. Gaston, 2d Vice-Pres't. 
Saenes B. Woopwarp, 3d Vice-Pres’t. JameEs M. Cralc, ‘Actuary. 
HOmas H. WiLLarp, Medical Director. Hon. STEWART L. Wooprorp, Counsel. 
¥ 3 Maxners, Asst. A. 8. Kxieut, Medica) Director. 
THomPson, Cashier ans Ass’t Sec’y. E. M. Hotpsn, Ase’t Medical Director. 








48th ANNUAL STATEM En tT 
ye + 





© 


A, H. SAWYER, President. W. H. STEVENS, Secretary 


Capital, - - : $ 500,000.00 
Assets (to protect policyholders), 2,440,078.74 
Net Surplus to Policyholders, 1,095,541.71 
Net Surplus to Stockholders, : 595,541.71 


N. T. JULIAN, Special Agent for Ohio, West Virginia and Michigan, Columbus, Ohio, 
FP. W. ALEXANDER, Special Agent fer Indiana and Kentucky, Indianapolis, Ind. 
L. S. MacENANBY, Special Agent for Illinois and lowa, 195 La Salle St., Chicago, Ill. 











ESTABLISHED (88S 


CHARLES BROCK-JONES & CO. 


THE TEMPLE, CHICAGO. 
- MANAGERS 
North American Underwriters 
—— OF CHICAGO, ILL 
( LEADING UNDERWRITERS OF THE WEST ) 


Mrop—-rma 
m-4-r-0>7) 














THE AMERICAN FIRE 'SSurRANce 


Company’s Building, 





308 and 310 Walnut St., 
PHILADELPHIA. 
CASH CAPITAL, o - - $ 500,000.00 
Reserve for Reinsurance | and all other claims, ~ - - 1,544,609.50 
Surplus over all Liabilities, - - 136,713.57 
TOTAL ASSETS, JAN. 1, 1902, - - . - - "$2, 360,886.83 
THOS. H. MONTGOMERY, President. JOHN H. PACKARD. Jr., Vice Pres. & Secy 
WM. F. WILLIAMS, Ass‘t See’y. WM. B. KELLY, Gen’! Mer 
NELSON B. JONES, CHARLES !. HECOX, 
Special Agt. for Michigan, Ann Arbor, Mich Sper 


‘ial Agt. for Ohio, Columbus, 0 





INCORPORATED 1865. 


GERMAN INSURANCE CO. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company In the West. 





DONE Ss COs 5 o6.sd,cnedsabeudse thes beadtewslsniaual $3, 964,705.69 
DEG. a5. Jats esi 96650, Gubbeukeanesesebekessele ante 200,000.00 
Liabilities, including reinsurance Dla es seedenbacuawdewsonnh 2,589, 430.23 
Ner SuRPLUs bosrebbavees’ “hgecsatads Keb wedeedededdeunedn 1,175,275.46 





Cc. 0. COLLMAN, Pres. 
HENRY BAIER, V.-Pres. 

D. B, SCHULTE, Treas. 
THOS. H. SMITH, State Agent, Dayton, Ohio. 


CARL H. SMITH, Special Agent, Dayton, Ohio. 


FIRE INSURANCE 
A COMPANY... 
ORGANIZED 186659. 


62 and 64 William Street, Cor. Cedar, NEW YORK. 
Statement, January 1, 1902. 


WM. TREMBOR, Sec. 
F. M, GUND, Ass’t Sec, 





Cash Capital.. nghns bbad Shae aeaeadema de ..81,000,000,.08 
Reserve for Unearned Premiums.................... . 1,782,129.08 
Reserve for Losses and all other Claims.... 163,409.07 
Net Surplus.. ohbe Seswuchs bee cas 2,484,447.51 


et ee eer F 8 


HUGO SCHUMANN, President. 


CHARLES RUYKHAVER, Secretary. 
Gustav Kear, Ass’t Secretary. 


WESTERN DEPARTMENT. 
E.G. HALLE, Manager, Royal Insurance Bldg., Chicago, Ill. 
M. W. CLAYTON, State Agent, Troy, 0. 








Fr. Von BEEnvutTa 


ee a t Vice-Presidents. 














Provident Savings Life Assurance Society 


OF NEM YORK. 
EDWARD W. SCOTT, President. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 





Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to the Head 
Office, or any of the Society’s General Agents. 


JUSTICE and SATISFACTION forare TO FIELD WORKERS 
wae ag Mere yt pee eg Mergen THE PRUDENTIAL 











the endeavors of the management of the Union Mutual in 
all transactions. And Promptness is another Home Office 
motto--prompt answering of letters, prompt issuing of 
policies, prompt settlement of claims. Always a place for 
reliable, capable Agents. 


Is now offering to men who can write 
ordinary business most 

advantageous contracts, with liberal first year 
ve 74: and renewal commissions, securing not only 

al owt = immediate returns, but alsoa continually increas- 


. e mice ooh 7 ing annual income, the direct result of systematic, 
Union Mutual Life Insurance Co. S ee intelligent effort The equipment is a most 
INCORPORATED 1848. S VS varied line of policies. on both ParTiciPATING 


AND Non-PaRTICIPATING PLans, thus enabling 
FRED E. RICHARDS, President. 3 o <7 2 
ARTHUR L. BATES, Vice President. Portland, Maine. the Agent to meet any condition or emergency. 


Address 
Address { THORNTON CHASER, Supt., 84 Adams St., Chicago, Il. The Prudential Insurance Company of America 


ither ) EDSON D. SCOFIELD, Sugt., 1110 Am. Tract Society bldg., 150 Nassau . 
either } Se now York City. ip ety B+» JOHN F. DRYDEN, PReEsIpENT. Home Office: Newark, N. J. 











1850. 1902 


The United States Life Insurance Co. 
IN THE CITY OF NEW YORK. 


‘‘An honest tale speeds best simply told.” 
The Western and Southern Life Insurance Com- 


pany sells life insurance contracts only. It promises 





| nothing that it cannot guarantee and guarantees 
GEO. G. WILLIAMS, Paes. Cnem. Nat. Banx. | €Verything it promises. 
JOHN J. TUCKER, $3 ss $3 $s $$ : BUILDER. a canes 

FE. H. PERKINS, Jr., $: Prest. ImporTERs’ AND Trapers’ Nat. BANK. | Agents find these policies easy to plac > and easy 
JAMES R. PLUM, $3 33 33 33 33 33 HS LEATHER. | 

'to hold in force. 


FINANCE COMMITTEE: 





Active and successful Agents who desire to make DIRECT CONTRACTS with 
this well-established and progressive Company, thereby securing for themselves not 


only an immediate return for their work, but aiso an increasing annual income W. J. WILLIAMS, Henry Boat, FRANK CALDWELL 
commensurate with their success, are invited to communica'e with RIC'ARD E. Secretary. Director of Agencies. President 
COCHRAN, 3d Vice-President, at the Company’s Office, 277 B:oadway, New York City. 

SEI anne Home Office, Fourth and Broadway, Cincinnati, Ohio. 
Assets over $8,000 000. Insurance in Force, over $40,000,000. 








, 


What is the use of saying ‘‘the best company,” or ‘‘ the 
~—GHARTBRBD 1566... strongest company,” or ‘‘the largest company ?” 


TS OO Saawas They all say those things. 





HARTFORD LIFE INSURANCE COMPANY § | WE SAY SIMPLY 


HARTFORD, CONN. 


Geo. Kuxrer, President. Guus. H. Bucats, Soorelary. THE PENN MUTUAL LIFE 


Issues policies upon all the latest plans and most liberal conditions. 


Irs ORDINARY LIFE and LIMITED PAYMENT CONTRAOTS become 


sees: sc INSURANCE COMPANY 
In ite Industrial Branch, it issues Adult and Juvenile Whole Life, Ene 
| 


dowment, Semi-Endowment, and Life-Endowment-at-Age-80 Policies, in 
amounts from $10 to $500, from Ages 2 to 60. OF PH | LADELPH LA 

These —_— are plain in terms and conditions. All contracts are in ° 

fult immediate benefit in case of death by accident. 

THE RECORD TELLS. ORGANIZED 1847. 

$22,000,000 Paid to Policyholders and Beneficlaries. 


PURCHASB A HARTFORD LIFE POLICY AND YOU GET THE BEST: THAT TELLS THE WHOLE STORY. 











NO DEATH LOSSES IN 1901. 


The Bankers Reserve Fund Jky Accident 
paler lm aoea “Healt 
>] +] e = 





: : ; : , ee 
DESIRES GENERAL AND DISTRICT AGENTS < 
FOR TERRITORY IN OHIO. . | or new VoRs. Policies. 
The Bankers Reserve is a Home Company backed by responsible business men LARGE BENEFITS. LOW RATES. BEST COMMISSIONS, 


of Cincinnati. It offers to producing agents in Ohio the advantages of a contract 
direct with the home office on 4 liberal basis. The company is well established and 
its officers are men whose names carry weight throughout the State. The advantages 





of soliciting FOR A HOME COMPANY are obvious. Assets, - += $999,667. Surplus, - - $390,484 
All inquiries carefully attended to. \ 
P. F. SWING, President, J. B. SWING, Auditor, | 





DR. T. V. FITZPATRICK, Viewer and ioe JAMES W. POWERS, Sec., KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 


= a 0 


i ak Rt 











ee ee Ge 





ea Ne 
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The Frankia Life Insurance Company 
OF ILLINOIS, 


NEW IN FORM, 
ATTRACTIVE, 
LIBERAL and SALABLE. 


An Active, Progressive, Up-to-Date Management that realizes the 
advantage of issuing policy contracts which merit the confidence and 
approval of both Solicitor and Insured. 

According to Law, every policy issued by The Franklin is Registered 
in the Insurance Department of Illinois, and is protected by approved 
Securities deposited with that Department. 


HOME OFFICE: Franklin Life Building, Springfield, Ilinois. 
BRANCH OFFICES: 


Building, Journal Building, No. 16 Bast Fourth Street, 
Oe Liaise, ne Chicago, Ill, Cincinnati, O. 





INSURANCE COMPANY OF THE 
STATE OF ILLINOIS, eockeoro. nu. 


PAID a CAPITAL, $200,000.00 
ASSET : - 456,342.43 


WRITES sig LIGHTNING and TORNADO INSURANCE. 


Geo. L. Wiley. Secretary. Rockford, Ill. 

F. M. Lindsley, Gen’! Agt. for Cook Co vunty. 189 La Salle 8t., Chicago, Ill, 

Wallace Mink , Special Agt. for Illinois. 5248 Calumet Ave., Chicago, IIL 

John H. Nelson, Spec rs Agent for Wise onsin, First National Bank 
Block, Madison, Wi 

W. H. Fuller, State Age ent for Ohio and Michigan, Lock Box 132, 
Toledo, Ohio 

B. F. Knauft, Special Agent for Minnesota, Endicott Arcade, St. 
Paul, Minn. 








EMPLOYERS’ LIABILITY ASSURANCE CORPORATION, Ltd. 


OF LONDON, ENGLAND. 
Appleton & Dana, Managers and Attorneys United States Branch. 


Original and Leading Liability Company. 


THE MOST ADVANCED AND PRACTICAL PEBSONAL 
ACCIDENT AND SICKNESS POLICIES. 


TOTAL AVAILABLE RESOURCES, = = = $5,600,000.00 


GENERAL AGENTS! 


B. M. & GEORGE D. ALLISON, Southern Ohio, West Virginia, Tennessee. 
39 East Third Street, Cincinnati, O. 
PACKER & CLARK, Northern Ohio, 208 Superior Street, Cleveland, oO. 
ROBT. ZENER & CO., Indiana and Kentucky, ‘l'albott Block, Indiana lis, Ind, 
GEO. A. GILBERT, Illinois, lowa and Nebraska, 184 La Salle St., Chicago, IL 


The Union Central Lite Insurance Co 


CINCINNATI, OHIO. 


ASSETS, January I, 1902, - 
SURPLUS, ° ° . . 


$30,048,592.48 
4,400,311.24 


No Fluctuating Securities — Largest Rate of Interest — 
Lowest Death Rate. — Endowments at Life Rates 
and Twenty Payment Guaranty Policies Specialties. 


Large and Increasing Dividends to Policyholders. 
Desirable Contract and Good Territory open for Live Agents, 


JOHN M. PATTISON, President. 





First Old-Line Stock Accident Co. Incorporated in Illinois. 


Accident and Health. 
NORTH Sp 
\MERIOAN 
ACCIDENT & 


SPECIAL AGENTS. 
SUB AGENTS. 
LOCAL AGENTS. 


INSURANCE CO 
CHICAGO 


Write to A. E. FORREST, Secy. 


217 La Salle Street, Chicago, 


FOR STATE OR GENERAL AGENCY TERTIIS. 
$1,800 to $6,000 per year paid to producers. 





EXCLUSIVE TERRITORY GIVEN. 





INCORPORATED BY SPECIAL ACT OF CONGRESS, 1668. 


The National Life Insurance Co. 


OF THE VU. S. OF A. 
WASHINGTON, D. C. 


0. D. WETHERELL, : President. 
R. E. SACKETT, Secretary and General Manager. 


- GAINS IN 1901.... 
INCREASE IN ASSETS - cy. ane $ 184,890 45 
INCREASE IN RESERVE a ee eee Sa 2 333,097 07 
INCREASE IN SURPLUS - . - 99,338 95 
INCREASE IN INSURANCE IN FORCE 4,033,629 44 


PRINCIPAL BRANCH OFFICE: 
NATIONAL LIFE BUILDING, 157-163 LASALLE STREET, 


CHICAGO. 





Insurance Company 
or North America 


AND 


Philadelphia Underwriters 





WESTERN DEPARTMENT, 
ERIE, PA.: 


J. F. DOWNING, General Agent. 


Established 18665. 
THE 


Frankfort Marine, Accident and Plate Giass 


Insurance Co., 
OF FRANEFORT-ON-THE-MAIN, GERMANY. 


Employers and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Individual Accident, and Plate Glass, 

For the security of Policyholders in the United States of America, 
a deposit has been made in the State of Massachusetts, of $200,000.00 
in United States Bonds. 


UNITED STATES DEPARTMENT, 


100 WVilliam St., New Work, Ne Y: 





fF. G. VOSS, Manager ann ATToRNay, 








6 . THE WESTERN 


UNDERWRITER. 





BECAN BUSINESS JANUARY Ist, 1902. 





THE ANCHOR FIRE INSURANCE COMPANY, 


228-230 West Fourth Street, Cincinnati, Ohio. 


ACENTS WANTED. 





CAPITAL $200,000, 





SURPLUS $100,000 








JUDGE Il. DONNELLY, President. 


F. D. PRINTICE, Vice-Pres. and Treasurer. 


F. F, MMURRAY, Asst. Secretary, 


A. K. TIURRAY, Secretary and General Manager. 











INTER-STATE LIFE INSURANCE COMPANY 8 


Fourth and Elm Sts., CINCINNATI, OHIO, 
CAPITAL, PAID-UP, $100,000. 


Incorporated under the Legal Reserve Laws of Ohio, ...........1901, 
$100,000 deposited with the State for the security of Policyholders. 


A staunch “ Old Line” Ohio company, with leading business men 
of Cincinnati in the directorate. 

Issues especially attractive policies 
Payment, Endowment and Annuity Plans. 

A District Agent wanted for each county in Ohio, to whom a 
liberal contract, with renewal commissions and exclusive territory 
will be given. 

The Inter-State Life has all the advantages that other good 
companies have and is besides a HOME COMPANY. 

Agents will find it desirable to deal DIRECT WITH THE HOME 
OFFICE of the company which they represent. 

Information cheerfully furnished. Correspondence confidential. 


A. G. TURNIPSEED, President. 


on Ordinary Life, Limited 





| 
_OLDEST IN THE WORLD. 











LIFE INSURANCE 60., 


535, 536, 537, 538 and 539 The Spitzer Bldg.» 
TOLEDO, OHIO. 


Has the cleanest and best contracts sold. 
Policies in Amounts from $100.00 to $25, 000.00 
Payments Monthly, Quarterly, Semi-Annually or Annually. 


GRAND OPPORTUNITY TO AGENTS for Territory in 
Pennsylvania, West Virginia and Michigan. 


W. S. MATTHEWS, J. G. ROBISON, 
President. Secretary. 








LS 


SUN 
INSURANCE 
OFFICE 
OF LONDON, 
Chief Office in the United States, No. 54 Pine Street, New York, 
190th YEAR OF ACTIVE BUSINESS EXISTENCE. 
WESTERN DEPARTMENT,171La Salle St., CHICAGO, ILL. 
FTAGENTS WANTED. 





ND 
ESTABLISHED A.D.1710. 





FIRE TORNADO 


PHENIX 
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PRACTICE THAT SHOULD BE STOPPED. 


While 


panies to use the one-year term plan in valu- 


it seems essential for young life com- 
ing policies, owing to the fierce competition 
with established companies that draw heavily 
on their surplus to pay high commissions, yet 
there is feature of this system that we 
emphatically condemn, and that is the use of 
the preliminary term in the transfer of polli- 
cies to another basis. 

When a policy is once put on the books the 
initial expense is over. If the contract is 
changed to another form, there is no additional 
expense, or if so, it is light. It should carry 
the full reserve from the time it begins its 
new existence, and the first year’s premium 
in its new career should not be diverted to 
the expense fund. It is an injustice to the 
policyholder, as he has already contributed to 
the initial expense. 

We fail to see a 
management 


one 


single excuse for any 
juggling in this manner with 
policyholders’ money, and it is a practice that 
will certainly bring the first year-term plan 
into disrepute. 

We that when an_ organization 
changes to a legal reserve basis and charges 
up the full reserve to the policyholders or 
takes over the business of another company, 
the preliminary term should not be allowed, 
inasmuch" as the policyholders have already 
stood the initial cost of putting the business on 
the books. It is not right to force this same 
expense on them again. As we understand it 
the lien against the policy consists of the full 
reserve at the attained age, unless there are 
some funds at hand rightfully belonging to 
such policy that will offset the lien to an extent. 
This is seldom, if ever, the case, and, therefore, 
as the policyholder has to bear a heavy bur- 
den at any rate, it is not right to take almost 


all the premium at the attained age for ex- 
penses. 


believe 


SALARIED LIFE INSURANCE MANAGERS. 


That there is a great waste of energy in 
the life insurance business as now conducted 
cannot be denied. It is not probable that it 
will ever be entirely eliminated, but that the 
present system can be improved appears to 
be beyond all doubt. There are not enough 
good producers to supply the demand and the 
problem is to utilize men who have other abili- 
ties than those of writers of business or only 
moderate abilities in that line. Under 
Present general agency system in 
most companies, good producers usually be- 
come general agents. That seems natural, but 
it looks jike a mistake. Such men are fre- 
quently not good organizers. They can make 
more money writing business than they can 
searching for agents and training them, and 
the tendency is to become personal writers 
under a general agent’s contract. But not one 
man in a thousand can produce as much busi- 
ness as most companies expect from a general 
agency and no one man can thoroughly cover 
a large territory. Under the present system, 


the 
use by 





then, many companies have to be content with | 
an unsatisfactory amount of business and with 


much territory almost untouched. The trou- 
ble is that the producer is not left to produce | 
while an organizer organizes. To be 


there are many general agents who are splen- 
did organizers and they are the 
turn in a‘large business. But to organize a 
good field force requires capital, and most men 
are debarred from the want of it. The man 
of moderate means must either produce busi- 
ness or stay out, and yet there are many such 
men who would be most valuable as organiz- | 


sure, | 
ho | 
ones who 

| 


ers, while they are not good producers. How | 
shall their talents be utilized? | 

The industrial companies have solved the | 
problem. So has the New York Life. The | 
man has the ability but not the capital. The | 
company wants the ability of the man and has 


the capital. The salaried manager is the 


composite result of the union of the company’s 
money and the man’s ability. 


The company 


has utilized an otherwise useless man. He is 
now in a position to hunt for men, train 
them and keep up steam. On a salary he can 


afford to 
wn time 


work with men that he could not 
spend his time with if it were his 
It is doubtless expensive for the c 
the start, but in the long run there can be lit 
tle doubt that it is cheaper than the big gen 


ompany at 


persons who have told the truth. H 
the army of life insurance agents? 


way 

eral agencies with their immense renewals. | 
If it were not, why would other companies | 
turn towards it from the general agency sys- | 
“ | 
tem? | 
Mary MacLane claims to be one of three 


w about 


GRAIN LINES ARE REDUCED. 
Owing to the high price on 
present time and the prospects for even higher 
in the future, the product is 


shipped out about 
as soon as it : 


reaches the elevators. This 
makes grain insurance 


houses, and 


| 
| 
grain at the | 
| 
| 
| 


very light in all thé 
who do a 
in the grain line are complaining of a falling | 
off in premiums. Corn, which has 
to a high point, is also being shipped out 


agents 


gone wu 





TO GUARANTEE INDEPENDENT CONTRACTS. 

Stanley N. Cotterman, manager of the In- 
dependent Underwriters at 
that 


Chicago, announces 


arrangements are being completed with 
the Bankers Investment Company of Chicago 


to guarantee the policies of that Lloyds. The 
Bankers Investment Company has $150,000 | 
capital stock, and is looked upon as a very 
institution. 


good 





Engages in Eastern Brokerage. 
Robert Moody Critchell, son of R. S. Critch- 
Pine 


street, 


New York, 
fire insurance brokerage. 


and will engage in 


Novel Device for Fire Alarm. 

A novel device 
from Topeka, Kan. 
of a 


for fire alarm is reported 
It seems that the owner 
manufacturing risk ‘placed giant fire 
crackers at different parts of his building in 
order to give the alarm in case of fire. Some 
thirty-five of these fire-crackers were placed all 
the way from the roof to the basement, and 
the owner thought he had perfected an excel- 
lent fire alarm system. 
Bureau crushed his fond dreams by notifying 
him that his rate would be advanced 


he removed all the fire-crackers. 


unless 





An offer has been made to the Merchants of 
Newark to take over its capital stock at 135 
per cent. It is likely that the board of direct- 
ors will submit this offer to the stockholders. 





The use of magnifying glasses in examining 
daily reports won’t increase the rates.—J. 
Cunningham, president Glens Falls. 





P. B. Armstrong of New York announces 
he is organizing a new fire company with 
$2,500,000 capital. 


| 
| 
ell, the Chicago local agent, has located at 58 | 
| 


| 
| 
The Kansas Inspection | 
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TOLEDO F, & M,. BEING REORGANIZED. 


Old Ohio Company for the Present Will Con- 
fine Itself to Writing Lines on Lum- 
ber in this Country 





The ol l ledo Fire i 1 M »€ it 
rehabilitated for the purpose g lum 
ber li The company was 1 
Ohio in 1848. Some t go F. K. Hog 
ind others of Tole pu iS¢ ( ( 
IT the th stock] lers ‘ f \ 
were among the origi ncorp $ M 
Hogue gave an option on the charter to s 
New York men, but son ng 

rd from them f long e, he 





hat they were going to let the matte 
drop and was arranging to reorganize it 
self, when late in April one of them appeared 
1 Toledo with a fied k for the 
chase p1 He | ered tl ‘ l 
failed to t é I f the op I 
new Ww ire Corl et Wi he Na 
Wholesale Lumb« D \ ‘ \ 
letter sent by exe miutte 
short nm g ys é | é 
ne C any s u d $100.000 
ip S k. which 1 $250 
| \\ be c j ‘ re up , 
aASIS t S100,000 \ he gy 
paid 1 nd at leas f 
i sh bank Phe ers | 
d w the es 
e present the comp W 
lines Che letter \ pany 1S now 
ing business at 7 d Sandusl R 
spe gency 66 B vay, New ¥ 
rhe real dquarter N \ 
\ J. J. McKelvey as ‘ I leg 
res 1] hy | K 
Hog S sistant s \ g tl] 
fifte f 1 
ie | W re Ss ( ‘ < < | 
ear those of W. A. H O O 
1 Guy Gray and C. H. P f Ch 





No Ss ve een V 
panies in the office of Henry O’Kane of ( 
umbus, Ol As w be remembered, the 
agents he ( 1 s Board notified M1 
O’Kane’s companies iless he entgrs 
board by August 1, they will rescind the 25 
per cent idy ince n ates M O'K wa 
suspended for alleged deviations He is 
made overtures to return but the board will 
not admit him representing a company having 
dual agencies. His companies state that they 
will not submit to dictation as to their repre 
sentation and hence decline to act. 





COMPANY CHARGED WITH REBATING. 


Representatives of the Illinois 


insuranc¢ 


department are in Chicago examining the 
records of the New York Life for alleged vio 
lation of the anti-rebate law The company 


asked for th 


manage 


ment states it desires to stamp out the pra 








Protest To Board of Review. 


S \ Rothermel, secretary of the Traders 
and Eugene Cary, manager of the German 
American were before the Board of Review 
of Chicago yesterday protesting against the 
high valuation put on the insurance companies 
| 


by the county assessors. Heretofore only pet 
sonal property has been assessed but this yea 
cash and credits are included and all sorts of 
scheduled 


reason 


amounts are without regard t 


rhyme or 


It is stated that the proposed Federal Fire of 
Philadelphia is not likely to materialize. No 
subscription books have been opened. 
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DEAN'S ARTICLE CONTINUED. 





EXPOSITION OF FIRE UNDERWRITING. 





Address Before the College of Commerce and 
Administration of the University 
of Chicago. 





The eighth instalment of the lecture on fire 
insurance before students of Chicago Uni- 
A. F. Dean of the Springfield is: 
One of the Seven Original Stories. 


“In the early days in China it was the fash- 
ion to eat meat raw. One day a house caught 
fire in the absence of the owner and roasted 
a litter of pigs. On his return, in the attempt 
to drag one of the bodies out of the ash heap, 
he burned his fingers, and instinctively thrust 
them into his mouth to relieve the pain. The 
event was historical, for it was the first time 
John Chinaman ever tasted roast pig. The 
consequences were momentous, for it is hardly 
necessary to say that he found it good. After 
devouring the entire litter the happy discoverer 
at once proceeded to build another house and 
roast more pig, and he repeated the process 
until his numerous adjustments with the fire 
insurance companies began to create suspicion. 
He was shadowed and his secret discovered. 
It was not long before all China was eating 
roast pig. The fire insurance companies were 
thrown into bankruptcy by the dwellings 
burned in the cooking process. It was many 
generations before a brilliant genius discovered 
the great economic fact that a pig could be 
cooked without burning a house, but when he 
began to preach this doctrine from the house- 
tops he was looked upon askance as a danger- 
ous innovator, and after being repeatedly bas- 
tinadoed, he was finally shut up in a house 
and with a fine sense of humor cooked in the 
prevailing style. 

Rating Edifice Can Be Spared. 


“Schedule rating has advanced to a point 
where it is possible to make a rate, but it has 
not yet become possible to change it without 
destroying an edifice. As it took many gener- 
ations for the Chinaman to discover the great 
economic truth that pigs may be roasted in 
a fireplace or cookstove without burning a 
house, it is perhaps not unreasonably optimistic 
to hope that at some time in the distant fu- 
ture, it may be revealed as by an inspiration 
that a rate may be ‘done to a turn’ through 
a simple instrumentality, which, like the fire- 
place and cookstove, will do the work and 
spare the rating edifice. 

“I have dwelt possibly too long on the pros 
and cons of the rating problem with the de- 
sire to give you an idea of the range and com- 
plications of at least one of the many con- 
troversies, which, like the great political issues 
of American politics, are always raging among 
fire underwriters—controversies which are al- 
ways stirring up a tempest in the teapot of 
fire insurancedom. I have frankly admitted the 
defects in the present tariff system in the hope 
that you will believe me equally truthful in de- 
scribing the same things which redound to the 
credit of American fire underwriters. 


versity by 


Outside Companies and Expense Item. 


‘Time will not permit me to ‘explain the 
numerous and interesting problems found in 
the expense item of fire insurance, which con- 
stitutes about 4o per cent of the entire dis- 
a of the companies. It is proper to 

however, that independent companies who 
ac cknowledge no restraint outside of their own 
will exercise a constant and irresistible influ- 
ence in increasing the average expenses of the 
industry through high commissions, and that 
this increase falls directly upon the policy- 
holder, yet many States have gone so far as to 
forbid any associated effort even in reducing 
expenses, all of which goes to show that the 
old man was right when he said: ‘My son, 
go forth and learn with how little wisdom the 
world is governed.’ 


Benefit of Associated Effort. 


“Tt may be said without qualification that the 
minimizing of fire waste and the reduction of 
expenses are, and always have been, the domi- 
nant motive, in fact, the very raison d’ etre of 
fire insurance associations. - These associations 
have been the kindergarten, common school, 
academy and university of fire insurance. They 
have embodied the educational curriculum of 
fire underwriters, and their educative influence 
has radiated far and wide upon the great 
public. They have taught communities how to 








organize fire ; deaiaieets. how to formulate 
municipal laws for the repression of fire waste, 
how to handle inflammables with the minimum 
of danger, how to construct safe buildings, 
how to use electricity intelligently, and last, 
but not least, in doing these things they have 
shown policyholders how to secure immediate 
and commensurate reductions in their rates, for 
this reduction is offered by every tariff—indeed 
it might truthfully be claimed that the fire in- 
surance tariff in its direct results—pecuniarily, 
at least, is the most profitable textbook ever 
offered to the American public. All these 
things which are certainly pro bono publico are 
the aim and end of fire insurance associations, 
and there is no possible way to secure these 
things except through associated effort on the 
part of people who make the study of the fire 
hazard their life work. 


Fire Insurance a World in Itself. 


“T have tried to put a girdle round the world 
of fire insurance in forty minutes, and though 
I have doubtless taxed your patience, I fear I 
have given you but a vague concept on of its 
complex phenomena. I trust, however, that I 
have succeeded in showing you that it is a little 
world in itself, teeming with life, tossed hither 
and yon by contending opinions; a world in 
the throes of an evolution dominated by en- 
vironment; a world where a law is slowly 
struggling out of chaos into order; a world 
in which the centripetal spirit of the hive is 
struggling with the centrifugal spirit of the 
ego; a world of problems and mistakes; and 
last, but not least,a world whose government 
is neither autocratic nor oligarchic, but com- 
munal. There can be no correct understanding 
of fire insurance without a full recognition of 
the fact that its phenomena emanate from a 
community in which every individual has a 
voice and an influence. 


Underwriting Is an Undefined Industry. 


“Fire insurance as an activity occupies the 
unique position of being an undefined industry. 
The convention that framed our national con- 
stitution left it out in the cold as a thing un- 
worthy of notice. Courts, legislative bodies 
and executives seem to have no definite idea 
of its relational nature as compared with other 
industries. Everybody seems content to know 
what is not. The courts ~ ive decided that it 
is not commerce. Uncle Sam who seems dis- 
posed to further ev erything else regardless of 
sex, color or previous condition has disowned 
it. It is unpanoplied by Columbia’s _ shield. 
The American eagle does not spread his wings 
over it and knows it not except to give it a 
peck now and then when he wants it to dis- 
gorge revenue. The glorious stars and stripes 
have never been riddled in its defense, and 
when the fire-eating Fourth of July comes 
around with his ‘rockets’ red glare and bombs 
bursting in air,’ it quakes in mortal terror, for 
it knows from sad experience that these things, 
though fun for the boys, are death to under- 
writing profit. 


Stubborn Reversal of Cause and Effect. 


“Fire insurance seems to offer at every turn 
a curious and stubborn reversal of cause and 
effect. A celebrated mathematician once wrote 
a nonesense book for children which purported 
to give the adventures of a little girl in a look- 
ing-glass world where everything was seen in- 
verted by reflection. Fire insurance presents an 
interesting analogy to this looking-glass land, 
for not infrequently we find that what we sup- 
posed to be North is South—East oftens turns 
out to be West, and when we put forth our 
right hand we are as liable as not to prod it on 
the wrong side. This curious reversal of re- 
lations often leads to absurd non sequiturs 
when legislative wisdom attempts to regulate 
it, and by legislative wisdom I mean the wis- 
dom inside as well as outside of the industry, 
for fire underwriters themselves are most 
earnest and persistent solons; indeed, I hardly 
know one who does not carry about his person 
some legislative panacea warranted to set 
everything to rights. 


Femiaine Principle in the Business World. 


“The French Academy, when engaged in 
constructing a dictionary, agreed upon the fol- 
lowing definition of the word ‘crab’—‘a small 
red animal that walks backward.’ When this 
definition was submitted to an eminent natural- 
ist for criticism he said it was all right with 
three exceptions: First, a crab is not an ani- 
mal; second, it is not red; third, it does not 
walk backward. Perhaps we need a naturalist 
to tell us what fire insurance really is. It has 
been ingeniously suggested that it represents the 
feminine principle in the business world, and it 





is claimed with some show of reason that this 
theory is supported by its topsy-turvy logic in 
which conclusion leads to premise rather than 
premise to conclusion. 


Takes a Sage to Regulate the Industry. 


“You will soon be going forth in the world 
‘of sixes and sevens’ to take your part in mak- 
ing humanity behave itself. I feel confident 
you have aspirations in this direction—we all 
have. 

“You may become jurors, judges, or if you 
are especially virtuous even members of the 
city council or state legislature. I trust these 
and even greater honors may be in store for 
you, but I venture to warn you to consider wel] 
before you attempt to regulate anything so es- 
sentially feminine as ‘the handmaiden of com- 
merce—fire insurance.’ 

“You may develop abnormal abilities as to 
a leader of men. You may be able to control 
your children, manage your servants, drive 
your horses, make your hens lay when they 
prefer to set. You may be able to control 
your facial muscles so as to look ingenuous 
when disingenuous, or wise when otherwise, 
but in closing, as a veteran who has had 
long experience with both, I adjure you as you 
value domestic harmony, go slow in asserting 
your authority with your wife or fire insurance. 
Right or wrong the helpmate of man and the 
handmaiden of commerce will work out their 
own destiny and any wrong inflicted on either 
will, like chickens, come home to roost. Both 
embody the eternal mystery of femininity and 
when you think you know them best you know 
them least. 

Amiel’s Definition of a Woman. 


Amiel’s definition of one will answer per- 
fectly for both. ‘She never speaks out her 
whole thought. What she knows of it is but 
a part of what it really is. Complete frankness 
is impossible to her and complete self-knowl- 
edge seems to be forbidden to her. She has no 
need of perfidy for she is mystery itself. She 
is something fugitive, irrati onal, indeterminate, 
illogical and contradictory. Capable of all 
kinds of devotion and all kinds of treason, a 
sphinx incomprehensible raised to the “nth” 
power, she is at once the mistress and the serv 
ant, the aggravation and the consolation of 
man.’ 





HAHN IS AGAIN IN JAIL. . 


Through habeas corpus proceedings, Will- 
iam M. Hahn, was released from the 
county jail at Mansfield, Ohio, on a bond of 
$7,000, signed by himself, his wife and a num- 
ber of friends of the family. No other expla- 
nation can be made of the matter than that his 
attorneys feared the decision of the court in its 
consideration of the question as to which war- 
rant takes precedence, the governor’s or that 
of the mayor of Mansfield. The sheriff refused 
to deliver him to the New York authorities on 
demand made by them. It is now said that 
the matter will be carried through the courts 
of Ohio for a decision. That there will be a 
very bitter fight is evident. The sheriff had 
him under surveillance, as he is rather uncer- 
tain as to what to do under the conflict of 
opinion that prevails. 

Sheriff Payne of Richland county finally 
made up his mind to return the governor’s 
warrant to the Common Pleas Court, which 
was done. Hahn’s attorneys argued that it 
was too late to do this, since proceedings had 
been begun in Common Pleas Court. How- 
ever, they at once brought new habeas corpus 
proceedings in Common Pleas Court before 
Judge Campbell of Ashland. The court was 
disposed to hear the matter of the governor’s 
warrant first, but finally agreed to hear the 
habeas corpus motion and set Friday of this 
week for that purpose. He ordered Hahn into 
cutody again, saying that after the governor's 
writ had been returned, it is not a bailable case. 
A deputy sheriff has been assigned to the duty 
of guarding the prisoner and remains at his 
home all the time for that purpose. 





Semi-annval figures of the Insurance Com- 
pany of North America, as reported to the 
Indiana department, are as follows. Assets, 
$1,079,478; reinsurance reserve, $4,631,037; li- 
abilities, $5,406,526; net surplus, $1,672,952 
The Allemannia’s statement shows: Assets, 
$621,746; reinsurance reserve, $282,873; lia- 
bilities, $338,714; net surplus, $83 ,032. 
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HARVEY CASE AND THE BOARD. 


The Chicago Underwriters Association has 
been stirred up over the action of the executive 
committee in suspending the firm of George 
M. Harvey & Co. from membership and es- 
tablishing non-intercourse against the firm. 
This places the association in rather an agi- 
tated mood, as it is the first time a member 
has been suspended for a long period. The 
companies represented in the Harvey agency 
are the Manchester, for which it acts as sole 
agent and Cook county manager, Liverpool 
and London and Globe, and the Pennsylvania 
Fire, for which it has independent lines. The 
action grows out of charges that were pre- 
ferred, alleging that the firm divided commis- 
sions with T. J. Lipton & Co. of the Union 
Stock Yards. The present firm of George M. 
Harvey & Co. was organized November 1 last 
year. The charges were dated prior to No- 
vember and referred to alleged deviations, of 
which the oid firm were said to be guilty. 
The present firm of George M. Harvey & Co. 
claims that it will stand ready to defend this 
or any charges preferred after November 1, 
when the present firm was organized, but 
that it was not responsible for the action of 
the old firm, as the two are entirely different. 
During last October charges were preferred 
against George M. Harvey & Co. for doing 
business with a non-licensed foreign broker. 
The trial did not come off until November, 
but Mr. Harvey met these charges as they 
were made on the old firm prior to November 
1. After the Chicago Underwriters Associa- 
tion changed its by-laws, reducing the fines 
and altering its method of discipline, new 
charges were preferred ‘against George M. 
Harvey & Co., the board dequiring a deposit 
of $250. It is stated by the firm of Harvey 
& Co. that when the new charges were pre- 
ferred and were served, Secretary Trimingham 
informed a member of the firm that the former 
charges were withdrawn. The executive com- 
mittee now denies that the former charges 
were withdrawn. The firm of Harvey & Co. 
agrees to put up $100 deposit pending trial, 
it being the first offense of the new firm. 
The executive committee of the board re- 
quires a deposit of $250, it charging that this 
is the second offense, claiming that the verdict 
of guilty in the non-licensed broker case was 
the first. Harvey & Co., however, maintains 
that the first was a charge against the old firm 
and not against the new and decline to pay 
the $250. A third conviction of wilful viola- 
tion would deprive a member of board privi- 
leges ipso facto. It can be seen, therefore, 
that a second conviction is a critical action. 
Mr. Harvey pleaded guilty in the unlicensed 
broker case, the books showing the deviation. 
He had no personal knowledge of the trans- 
action, as he had been away from his office. 
sick, for two years. The Harvey officers claims 
there is a conspiracy in the present move- 
ment to secure a third conviction for viola- 
tions made by former attaches of the office 
who are trying to persecute Mr. Harvey. Ifa 
conviction is secured in this case, others will 
be brought according to the view of the Har- 
vey office and hence the agency will be thrown 
out the board. The agency believes that this 
alleged conspiracy was hatched while Mr. Har- 
vey was absent on account of sickness by the 
brokers and other connections of his office. 
He therefore refuses to acknowledge charges 
brought against the old firm. 

Since the firm was suspended, exchange 
business with it has ceased. 

_ In connection with this case it is interest- 
ing to know that the vice-president of T. J. 
Lipton & Co. has assured the companies in Mr. 
Harvey's office that his firm never received a 
rebate from Harvey & Co., and it has not ar- 
rived at a point where it has to demand such. 
He further asserts that he will be glad to 
learn if any employe of the company received 
a rebate, and if so, he will be discharged. 





The firm of Marvey 8 & Co. states that it is will- 
ing and anxious to defend such a charge after 
November 1 of last year, as that was the 
time when the new firm was organized, and 
any action after that it is responsible for. 

The case of Harvey & Co. has served to 
draw attention to matters in the board that 
are really critical. For instance, the local 
managers of the AZtna Insurance Company in 
writing notified the board months ago that it 
would not consider itself bound by certain 
of the board rules, owing to the alleged action 
of other agencies in violating them. This let- 
ter has never been withdrawn, and it is prob- 
able that the A=tna considers itself as absolved 
from the rules. Another flagrant case that has 
been allowed to continue for years is the 
Continental Insurance Company, which writes 
local business through its general western of- 
fice, not observing board rules, and not being 
a member of the board. At the same time the 
company is represented in the local agency 
of Marsh, Ullmann & Co. It is against the 
rules of the board to have a company both 
outside and inside the board. Some months 
ago charges were brought against Marsh, Ull- 
mann & Co. for representing an outside com- 
pany, and yet up to date no attention has 
been paid to it. It would seem that if the 
case of Harvey & Co. is to be pushed, the 
management of the board should see to it that 
other more flagrant cases are brought to the 
bar. The case of the A2tna and the Conti- 
nental involve the underlying principles of the 
association and should be attended to at once. 

+ + 
MANUFACTURERS LLOYDS IS STARTED. 

Benjamin Arnow, who has been a broker in 
Chicagé for some time, has started a new 
Lloyds in that city, known as the Manufactur- 
ers Fire Underwriters. It will write lines 
not to exceed $2,000 on risks where tariff com- 
panies are quoted, and will only write at reg- 
ular rates. There will be ten underwriters in 
the start, and this list will be later increased 
to twenty. W. E. Gunn, chief clerk in the 
agency of C. M. Nichols & Co., and for a 
long time identified with fire imsurance in the 
Northwest, will be deputy attorney. 

+ — 


WANTS LARGE CITIES TAKEN UP. 

A general agent in writing to one of the 
leaders in the recent movement to form an 
agreement for the large cities, says: 

“Is there no hope of reviving your project 
for a conference of managers of companies 
for the purpose of devising some means for re- 
ducing expenses? I believe it was a mistake 
not to have gone on with your meeting, if, 
as reported, there were some 130 companies 
which would have been represented at the 
meeting. From what I have seen in the in- 
surance journals there seems to have been a 
quite prevalent idea that only expenses in the 
large cities were to be considered at the pro- 
posed meeting, while I understood your plan 
to be to discuss the subject of expenses gen- 
erally, with a view to securing an agreement 
which should cover the matter of commissions 
in the entire western field. It must be plain 
to every underwriter that the increased pre- 
miums the companies are receiving by reason 
of the enforcement of the flat advance is not 
sufficient to pay the abnormal losses and the 
enormous expenses which we now have to 
meet. It must be also equally plain to every 
underwriter that we are now sowing to the 
wind and next winter we will reap the whirl- 
wind in the way of a mass of adverse legisla- 
tion, such as we have never experienced. 
Every consideration of interest and of busi- 
ness prudence would seem to indicate the abso- 
lute necessity for all companies getting to- 
gether upon some common ground for mutual 
safety, defense and protection. There is not 
a manager of a general agency company in the 
western field, whether of non-union or union 
company, who is not conscious of the critical 
condition of the insurance business, and who 
does not know that if something is not done 
during this year to regulate and improve the 
existing situation, the state legislatures will 
take a hand and compel us to do what we have 
not had the courage to do ourselves. The sooner 
a conference can be had the better, and if every 
company cannot be induced to have a repre- 





sentative present, let us have one, nev ertheless, 
with such companies represented as are in 
favor of something being done. The mere at- 
tendance of a representative does not bind 
a company further than to indicate a willing- 
ness to get together and talk matters over, 
and no one ought to object to that. Suppose 
that the Home and A£tna and Pheenix decline 
to be represented at an initial meeting. While 
we would regret their action, we know that if 
any agreement was reached which would im 
prove the exiSting situation, it would not be 
long before they could be prevailed upon to 
assent to it. The time has come for all com 
panies to get together and work for the com 
mon good, for, otherwise, the near future 
will have some most unfortunate experiences 
in store for all. You are in a position to stiil 
press your plan forward, and because you did 
not meet with as cordial co-operation from 
some sources as you could wish, the responses 
from underwriters generally were so prompt 
and cordial as to afford you great encourage 
ment, and warrant you in arranging for an- 
other date for a conference. I have every 
faith in your ability to ‘pull off the event,’ as 
a sporting man would say, and trust that you 
can be induced to go on with your sedan 
able project.’ 


++ ++ 


GOOD MONTHS ARE REPORTED 

May and June were old-time good months for 
western fire underwriters, as a rule, although 
one or two companies received black-marks to 
add to a black record for the year. It is sig 
nificant that these two good months have been 
the means of broadening the underwritng mind 
not a little, and to have produced a mort 
optimistic view of the situation. In some quar 
ters it is openly stated that the two good 
months were largely responsible for the fail 
ure of the companies to get together on the 
large cities’ proposition of Messrs. Littlejohn 
and Whitlock, but the more general view of 
the failure of that proposition is that the com- 
panies have not been hit hard enough to bring 
them together. Manager McDonald’s circular 
to Survey Bureau companies, asking for statis- 
tical relations in the large cities whereby the 
companies might ascertain the average cost of 
the goods they were selling, has brought many 
favorable responses, about thirty companies 
having signified their willingness to join in the 
venture. But one manager took an antagonis 
tic stand and refused to join hands, simply 
stating that the companies did not care to 
know what the cost was, and if they did know 
it would not make any difference with their 
commission arrangements. Furthermore, he 
was of the decided opinion that if an arrange- 
ment was made between the companies, it 
would not result in any good because the sign- 
ers of the declaration would not stand by it. 
It is understood that Mr. McDonald is soon 
to have a quiet meeting of the companies in- 
terested in the plan of collating statistics at 
which a form of classification will be agreed 
upon. 





Julius Spanier, who has been connected with 
the local agency of John Naghten & Co. of 
Chicago, has started the Germania Fire Lloyds 
with fifteen underwriters. The offices will 
be opened in the National Life building, Chi- 
cago. 


Your MoNEY’s WoRTH— 
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PURE FINE PARA RUBBER BANDS 


A LOT OF THEM FO $1.00 

A COOD QUANTITY FOR +75 
NOT SO MANY FOR - « -50 
ENOUCH FOR - ~ +25 
A NICE LITTLE BOX FOR 15 


SEVERAL DOZENS FOR - +10 
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ANY OF THESE ASSORTMENTS SENT 
POSTPAID TO ANY ADDRESS IN THE 
UNITED STATES UPON RECEIPT of PRICE. 
SATISFACTION GUARANTEED BY 


THE GOODYEAR TIRE & RUBBER CO. 
AKRON, OHIO 
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OHIO AND WEST VIRGINIA. 


LOCAL CONDITIONS IN 








GOOD SHAPE. 





How the 25 Per Cent Advanee Has Affected 
Dayton—General Comment on the City’s 
Underwriting. 





Dayton is in good shape, better than for a 
time past. Every agent appears satis- 
fied with local affairs, but there is some pretty 
criticism of the action of companies. 
One of the old, experienced agents said re- 
‘This sounds like harsh criticism, but 
it is nevertheless just. In nearly every olfice 
in this city, almost daily proof is received that 
the men who manage many of the companies 
don't know their business. They have no set- 
iled policy. One year they accept good-sized 
a given rate. When they are renewed 
at 25 per cent advance, they refuse them. 
Later they want them again. They are rattled, 
and men who know their business don’t get 
rattled.” Others spoke in the same way. A 
number of agents say mast of their time is 
taken up attending to cancelations and en- 
dorsements. Still, they appear pretty well sat- 
isfied that it should be so for a time. They 
appreciate the fact that never before were con- 
ditions so favorable for an increase in rates. 
When business is being canceled, insurance 
hard to get, and the assured making money, it 
is comparatively easy to explain that rates must 
advance, and insurers seem to take the ad- 
vance without much complaint. Some of them 


long 
strong 


cently, 


lines at 


are cutting down the amount of insurance they 
have been accustomed to carry, but as one 
agent said, a big fire at any time will put a 


op to that. 
The 25 per cent advance being generally 
New ratings are being secured weekly 
from the inspection bureau, however, and these 
infrequently 25 per cent look small. 
is some complaint that new rates are too 

I One agent expressed 
show an advance of 50 
Others did not put the figures 
but said the town was really rated 
than other places. Inspector Foster 
from the city, so his statement 
could not be secured. 

\ peculiar feature of the 25 per cent ad- 
said to be that after the Union de- 
cided upon it, more circulars ordering it were 
received Dayton from non-union than from 
union companies. An officer of a local com- 
pany said the greatest difficulty his agents 


secured. 
make 
nany instances. 


inion that they 


r cent. 





absent 


Was 


vance 15S 


over the State had in getting the advance 
came from bad faith on the part of some 
union companies, which are still accepting 


business at old rates. 

The New England mutuals have not much 
foothold in Dayton, but the agent who con- 
sidered the new rates too high expressed the 
opinion that insurers would be forced to make 
all improvements that would lower their rates, 
neluding sprinklers, and the mutuals would 
come in 





TRY TO BURN THE ‘SPITE HOUSE.’’ 

State Fire Marshal Hollenbeck has been in- 
vestigating an attempt to burn down what is 
known as the “spite house” at the corner of 
Bancroft and Maplewood streets, Toledo, O. 
The “spite house” is a one-story cottage, 
by Henry G. Rausch of Cleveland, and 
cost about $600, while all the other houses in 
that locality are modern residences which cost 
from $6,000 to $20,000. The neighboring resi- 
dents objected to the erection of the cottage 
is an eyesore and prevailed upon the contractor 
to give up the job. Later the foundation was 
torn away, doors broken down and on July 3 
the building was set on fire, having been 
previously saturated with coal oil. The house 
was placarded with the following sign: “This 
dog house for rent. Inquire of the cur that 
built it.” Marshal Hollenbeck says he has 
the names of prominent people who aided in 


erected 
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having the sign er and that he has learned 
that Rausch could secure no protection from 
the police or Mayor Jones. Sensational ar- 
rests on the charge of arson are promised. 
at ++ 
UNADMITTED COMPANIES AT GALION. 

The fire at the plant of the Galion Wagon 
and Gear Works, Galion, a few days ago, has 
developed the fact that there is a lot of unau- 
thorized insurance on it, the list being as fol- 
lows: 








Assoc. Und., N Stand. Und. . $2,000 
s Mrehta ase $1,000 Republic Und.... 1,500 
Coml., Ind. .... 1,000 Am. F. Und., Ill. 2,000 
Equité able, Ind. 1,000 es Mi secae 2,000 
eG. SANG. sevevs 1,000 Union, Ill. ..... 2,000 
M. & Mirs., Minn. 1,000 Am. Und. } 
N. W Lloyds. 1,000 Fid. Assn., } 5 
Natl. Lloyds 1,000 Great West,. Ill. 2, 2'500 
N. Y. Lloyds.... 1,000 
N. A. Und. 1,000 $26,000 


These policies were all written at $1.25, with 
the exception of seven, which were placed at 
$1.60. The old rate was $2, and with the ad- 
vance would make $2.50. 

In connection with this matter it can be 
stated that many of the non-union companies 
on the risk, in fact, all in the Metheany agency, 
had been advanced in rate the day before the 
fire, but because of the lack of clerical force 
on Saturday afternoon, the indorsements could 
not be prepared in time to have them attached 
to the policies. There were some policies 
marked at the old $1.60 rate also, and the in- 
dorsements were in the office of the wagon 
company, but had not been attached to the 
policies. On the face, however, the policies 
showed the wrong rates and were so reported 
by those who looked them over. 


at ++ 
GARVER BROS.’ STORE LOSS SETTLED. 
Proofs on the Garver Brgs. 
at Strasburg, 


Company loss 
Tuscarawas county, Ohio, show 
the loss on 
the stock being $63,479.99, and the insurance 
$44.750. The risk was a general store doing 
a large mail order business, said to have 
amounted to $500,000 a year, and was located 
in a small town of less than 500 people. It was 
a two-story frame, slate roof building in a 
frame row, with no fire protection, although at 
the time, the fire engines arrived from both 
Massillon and Canal Dover in less than forty 
minutes. They could not save the store, but 
without them the town would undoubtedly 
have been wiped out. The fire is supposed to 
have been set, as two or three dwellings also 
started to burn and a number of houses were 
robbed during the excitement. 

The rate on the Garver risk had been ham- 
mered down until it reached $1.25 during the 
last year, but shortly before the fire it was 
raised to $2.60 by the Tuscarawas County As- 
sociation. The assured knew how to secure 
competition, and placed their insurance with 
agents in Canal Dover, New Philadelphia, 
Newcomerstown and Massillon. The follow- 
ing companies were on the stock: 

Etna 


that the insurance loss was total, 


P -$2,500 Westchester ....$1,500 
Agric ultural 1,000 Citizens ....... ,500 
Anchor .. 1,000 Queen .. 1,000 
Brit. Amer. 1,000 Northern ...... 1,500 
COMER. GR cccee 1,000 L. & L. & G.... 1,500 
Connecticut .... 2,000 West. Und. .. 1,500 
Continental .... 2,500 London Assur. .. 2,500 
Ger., Freeport... 3,000 German Amer. .. 2.500 
Greenwich ...... 1,500 Norwich Union.. 1,500 
Oem, BM seces 1,000 Ohio Mutual 1,000 
Home --+ 2,000 Mansfield Mut... 1,000 
P ennsylvania’ 1 000 Mer. & Mfrs. Mut. 1,000 
rr 1,250 Richland Mutual 1,000 
Manchester 1,500 Western Mutual. 1,000 
Fire Assn. ..... 1,500 Knox Mutual 1,000 

ts ad 


OHIO APPOINTMENTS. 


The following are the recent Ohio agency ap- 
pointments: 


British America—The Bruner, 
Company, Akron; Kountz, oledo. 
Buffalo German—George W. Hanes, 


Cambridge ; 
Albert M. Metheany, Galion: John J. Schaefer, 
Galion; S. R. 


Heade, Cambridge: Albert C. Bur- 
nett, Warren; William S. Bell, Zanesville. 
Continental—S. N. Rucker, Peebles. 
Fire Association—H. E. Buck, Delaware; John 
R. Mason, Fostoria. 
Goethe, Delphos; Eugene K. 


_ Girard—Herman 
Fisher, Norwalk; George W. Hanes, Cambridge. 
Fostoria; C. V. Ham- 


Goodhue, Cooke 
Steig & Co., Toled 


Greenwich—J. R. Mason, 
mersmith, Massillon. 

Hartford—Ansbaugh & Barnes, Sabina; 
don Neff & Co., Cincinnati; A Ss 
ville; John Hagerty, Mary H. A 


Cc. Gor- 
cht, Sedams- 
re and Adele 





Lange, Cincinnati; S. H. Peterman, Mt. Ver 
John R. Tanner, Mt. Sterling; Harper & Fin 
McConnellsville. 
Ins. Co. of N. A.—Henrie E. Buck, Delaw 
John R. Mason, Fostoria. 
Ins. o. State of Ill—Alvin T. Dennis, Ca: 
L. & L.-& G.—H. H. Smith & Co., Toronto. 
Manchester—Haynes, Campbell & Whitaker 
edo. 


National—w. C. Lawrence, Van Wert. 

N. B. & M.—Kaller & Jones, Kenton. 

North German—Emma J. Jennings, Portsmo 

Providence—C. P. Gilchrist, Wesley C. Richa 
son and Mitchell & Co., Cleveland. y 

Spring Garden—Oliver C. Powllson, New I! 
delphia. 


++ + 


OHIO LEAGUE BULLETINS OF INTEREST 

It is said that the bulletins issued by thx 
Ohio League, the non-union organization, 
proving of great benefit to the field men 
that the companies are complimenting t] 
very highly. There are now 30 members in | 
association, with prospects for a consideral 
increase within a short time, and all t 
an active part in furnishing material for 
bulletin. For the time being there will be 
meetings of the association, all effort being 
devoted toward the improvement of business 
all along the line. 

++ ~*~ 
COMPLAIN OF WATER SUPPLY. 

As an argument in favor of a reconsidera 
tion of the resolutions recently passed by the 
Columbus city council against the furt! 
bonding of the city until the legislature enact 
a law providing for the government of Ohi 
municipalities to take the place of the exist 
ing acts which have been declared unconstitu 
tional by the Supreme Court, Director Imme 
said, in a letter to the council, July 7: 

“Information from the most trus twort 
source has come to me that one of the chief 
difficulties of the city of Columbus in securing 
the settlement here of large ponervengeentir ig 
plants is the lack of an abundant water supp 
and the present manufacturing plants are 
complaining daily because of insufficient wa 
ter and low pressure in the mains. gene 
sections of the resident population of the ci 
are also complaining because of the lack of 
sufficient and wholesome water, many res 
dents being unable to get water upon the sec 
ond floors of their houses.” 


7 aad 





COMPLAIN OF BROKER'S WORK. 

Cincianati agents are complaining of th« 
depredations of a New York broker, formerly 
in the insurance business in that city, who lias 
been soliciting business there and placing it in 
outside companies at cut rates. His facilities 
are not very large, but he goes after a good 
class of business, and his cut rates are very 
annoying. He is acquainted with most of the 
insurance men, and they dislike to prosecute 
him, but it is likely that someone will com 
plain to the insurance. superintendent if he 
corrals much more business. 


aa aad 
OHIO MUTUAL MAKES GOOD SHOWING. 
President Vernon of the Ohio Mutual of 
Salem, in announcing the progress of the com 
pany for the first six months of the year, states 
that it now has $5,124,625 insurance in force 
There has been an increase in assets of $40, 
902 since the annual statement. The Ohio 


Mutual is one of the stanch regular state 
mutuals, and bears a first-class record in 
every particular. President Vernon enjoys 


the confidence of underwriters and has made 
the Ohio Mutual a credit to the State. 
~~ + 
CLAIM DYNAMITE IS STORED. 

One of the most dangerous cases that has 
been reported for some time was discovered 
in Lima a few days ago. J. J. Ewing operates 
an immense hardware store at 225-227 North 
Main street, or the Holems building, and 
field man in looking over the risk, it is said 
discovered a lot of dynamite stored in the base 
ment, both in sticks and cartridges. It is 
said that there is an average of 100 pounds 
kept there all the time, Lima being in the oil 
field and dynamite being in demand all the 
time. The companies, it seems, are going off 
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all the risks in the neighborhood and will not 
rewrite the business until something is done in 
regard to the matter. An effort is being made 
to have an ordinance passed forbidding the 


storage of such explosives in the town, as there 
are none now in existence. 





OHIO AND WEST VIRGINIA NOTES. 
oller & Jones succeed F. U. Jones of 
Kenton, Ohio. 
The Ohio Inspection Bureau issued the new 
rate book for Massillon July 12. 


Fred P. Thomas, of Fred P. Thomas & Co., 
Cleveland, went East on business this week. 





C. G. Schippel has been admitted to the 
firm of Flynn & Judson of Sandusky, Ohio. 


Separation has now taken place in every 
agency in Canton, except that of Joseph A. 
Piero 

State Fire Marshal Hollenbeck is engaged 
in the trial of Robert Meenan, charged with 
arson, at Port Clinton. 


The London Assurance has transferred its 
agency to Youngstown from Long Bros. to 
John R. Davis & Sons. 


George W. Sheehan of Salem has_ bought 
out his former partner, Thomas A. Vernon. 
The agency has only union companies. 


Walter P. Dolle & Co. have secured an in- 
dependent line of the Firemans Fund at Cin- 
cinnati, making the second agency for that 
company. 


X. B. Drexelius, who recently secured the 
sole agency of the Royal Exchange at Cin- 
cinnati, has also secured the sole agency of 
ihe Farmers and Merchants of Nebraska. 


F. H. Lehman and H. R. Ake have entered 
the fire insurance business in Canton, under 
the firm name of Lehman & Ake, with the 
National Union of Pittsburg and the United 
Underwriters. 


Joseph O. Dye, state agent of the German- 
American, and Mrs. Dye are spending the 
summer in Cleveland, with some probability 
that Mr. Dye may make his headquarters there 
in the future. 


The firm of Gilbert & Boyers, agents of the 
Etna at Toledo, has been succeeded by A. C. 
Bay & Co., consisting of A. C. Bay, formerly 
special agent of the company, and F. L. Gil- 
bert, of the old firm. 


The statement in the last issue of THE 
WESTERN UNDERWRITER that C. C. Mathias 
had been appointed assistant. special agent for 
the State of Illinois in Ohio, is said by Spe- 
cial Agent Fuller to be inoorrect. 


The American Encaustic Tiling Company, 
Zanesville, Ohio, is now equipping its plant 
with an automatic sprinkler system and the 
entire line, amounting to nearly $700,000, will 
be written in the stock companies. 


A local association was organized in Hills- 
boro on July 12, five out of eight agents hav- 
ing become members and the remainder will 
probably join soon. The officers elected were: 
J. Q. Roads, president, and Frank Ayers, sec- 
— A new rating will be issued in a few 

ays. 


Hubbell & Moulton is the name of another 
new insurance firm at Cleveland. Mr. Hub- 
bell has been connected with the office of 
Neale Bros. & Schryver for several years 
and Mr. Moulton has been with the Travelers 
of Hartford. Their office will be in the 
Chamber of Commerce building. 





The semi-annual statement of the Spring- 
field Fire and Marine, as filed with the In- 
diana department, shows assets of $5,619,308; 
reinsurance reserve, $2,197,691; liabilities, $2,- 
487.957: net surplus, $1,131,441. The figures 
of the Citizens of Missouri are: Assets, $520,- 
283; reinsurance reserve, $210,809; liabilities, 


$254,177; net surplus, $66,106. 





WANTED. 

Two or three liberal writing 
UNION Companies. Can give them 
$500 to $1,000 per year if the 
right sort. Address 

H. F. SPENCER & CO., 
Sandusky, Ohio. 





UNDERWRITING IN MICHIGAN 


RATE CONDITIONS ARE SATISFACTORY. 








Agents in Michigan Have Offered But Very 
Little Protest to the 25 Per Cent 
Advance. 


Affairs in Michigan appear to be going along 
very nicely and companies are pleased with 
the manner in which agents have adjusted 
themselves to the 25 per cent advance. It 
has been a year since the 10 per cent restora- 
tion was made, so it did not conflict very 
much with the 25 per cent flat advance made 
later. There have been fewer protests from 
Michigan agents than almost any other State. 
They seem to have viewed the matter philo- 
sophically, and met the action of the compa- 
nies as best they could. No doubt the Michi- 
gan Inspection Bureau appreciates this fact, 
as do the companies, and the’ schedules will be 
applied as rapidly as possible. 

In the northern peninsula there has been 
more or less dissatisfaction and protest over 
the 25 per cent advance, but this is gradually 
decreasing. Some of the large companies 
have insisted very strongly on the increase 
and agents have seen that they meant business. 
It has taken some fighting in Houghton county, 
but it looks now as if all will go on without 
friction. In the upper peninsula competition 
is not so keen as many of the more conserva- 
tive institutions, and smaller companies do not 
operate there, 





MICHIGAN APPOINTMENTS. 

The following are the recent Michigan 
agency appointments: 

American, N. J.—W. H. Ennest, Applegate. 

Anchor—W. F. Shaler, Grass Lake; Israel 
Frankford, Grand Rapids: W. H. Rutter, Mt. 
Clemens; G. W. Phillips, Romeo; J. C. St. Clair, 
St. Joseph; Lanning & Lyon, Sault Ste. Marie. 

Cooper—E. E. Root, Manchester. 

Com. Union, N. Y.—Almeron Crandall & Co., 
Jackson. 

Fire Association—Martin Rozema, Fremont; W. 
J. Schuenight, Milan. 

German American—H. A. Day, Flint; W. W. Os- 
band, Marquette. 

Girard—J. C. St. Clair, St. Joseph. 

Greenwich—C. M. Van Severy, Sr., Bronson; 
W. W. Osband, Marquette; Ira Blossom, Mar- 
quette; G. N. Hodgkins, Marquette; J. H. Mon- 
roe, Traverse City 

Hartford—W. H. See, Harbor Springs; Kate J. 
Kidder, Kalamazoo; S. J. Mitchell, Negaunee ; 
The V. E. Metzger Insurance Agency, Sault Ste. 
Marie. 

Hamburg-Bremen—Harner & Co., Benton Har- 
bor; F. M. Stecker, Croswell; H. P. McCabe, Em- 
mett: J. A. Webber & Son, Portland; Cc. E 
Stuart, Schoolcraft. 

Ins. Co. of North America—aA. L. Wright, Bad 
Axe; H. C. Knowlton, Eaton Rapids: H. A. Day, 
Flint; Martin Rozema, Fremont; W. J. Schue- 
night, Milan. 

Milwaukee Mechanics—J. J. Lawler, Augusta; 
J. C. St. Clair, St. Joseph. 

New Hampshire—Haarer & Son, Ann Arbor. 

National—H. A. Day, Flint. 

North Brit. & Mere.—Carson, Ealy & Co., East 
Tawas. 

Prov. Wash.—J. H. Killbourne, Big Rapids; 
A. H. McDonnell, Detroit. 

Security, Conn.—H. Ingraham, Berville. 

Union Assur.—Northrup & Benton, Escanaba. | 

Westchester—J. J. Eichkern, Hancock ; lf. We 
Osband, Marquette; Geo. W. Hodgkins, Marquette. 
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NEW AGENCY AT JACKSON. 

A new agency has been organized at Jack- 
son by Almeron Crandall & Co., who start with 
the Royal Exchange, the Commercial Union 
and American Central. 


+ ++ 
SAYS ELECTRIC WIRING IS BAD. 

A special agent was in Hastings recently 
and says that he didn’t visit a risk in that city 
where the electric light wiring was in first- 
class condition. He found a lot of very defect- 
ive wiring. The Hastings Table Company’s 
plant and some other business places will be 
rewired. 














Holden & Hardy of Grand Rapids now have 
the sole agency of the St. Paul, it going on a 
single agency basis in that city. 

C. P. Rathbun & Co. of Grand Rapids have 
secured the Royal Exchange. 

The September meeting of the Michigan 
Field Club will likely be held at Ottawa 
Beach. 





LOCAL NEWS OF WISCONSIN. 














MEETING OF THE FIELD CLUB. 

At the meeting of the Wisconsin Field Club 
the matter of rating was extensively dis- 
cussed, but it was not decided to start the 
fieli men in the work until the companies 
couid be consulted. Some of the companies 
are very liberal in this respect, and will give 
their consent to allow their special agents to 
volunteer a certain amount of time to apply 
the schedules. Others are considerably op- 
posed to it, and still others will allow the 
services of their field men on paper, but seem 
to hesitate when it comes to actually transfer- 
ring their services to the general work. It 
was felt in Wisconsin that the Field Club 
had not the authority to pass this action with- 
out further advising with the companies. The 
matter was referred to the executive commit- 
tee who will make some further investigations . 
and report. It is likely that some three or 
four additional men will be put to work rat- 
ing the State. 

Affairs in Wisconsin seem to have cleared 
up somewhat and agents are more generally 
getting the 25 per cent advance. The main 
objections stiil come from the small towns 
and special agents report dissatisfaction in al- 
most all the villages. Field men will have 
an opportunity now to go over the State, ex- 
plain the situation and do some missionary 
work and this will tend to quiet the agents. 

At the annual meeting of the Wisconsin 
Field Club at Green Lake the following offi- 
cers were elected: President, R. H. Hunter; 
vice-president, J. H. Griffiths, and treasurer, 
Frank Phillips. 


++ ++ 


FOND DU LAC AGENTS EXPLAIN. 

Local agents of Fond du Lac are out with 2 
circular to companies explaining their attitude 
toward the 25 per cent advance in rates. They 
state that the local board on March 17 adopted 
the general advance of 25 per cent, which has 
been maintained. They also state that during 
the time of general reductions in rates, al- 
though many of the companies desired the 
agents to lower the rates in Fond du Lac they 
did not do so. They state that only two spe- 
cial hazards had their rates reduced below 
what the companies would accept, and that 
since then the rates have been advanced on 
these risks. On June 6 the local board passed 
resolutions approving the various special haz- 
ard schedules for that city, and passed on 
25 per cent advance on these risks until the 
schedules could be applied. The agents ex- 
plain that the advisory rater, H. C. Grffing, 
dcsired to apply the schedules and send the 
rates to the companies without having same 
approved by the local board. The local agents 
protested against this as being against the law. 
The local agents desire that copies of the 
schedules and proposed rates and charges be 
on file so that the assured can examine them 
and see the way the rate is made, which is ac- 
cording to the Wisconsin law. The agents 
state that the advisory rater made some errors 
in applying the schedules and refused to correct 
them on the ground that he had sent in his 
rates, and would not consent to any change. 
The Fond du Lac agents state that they will 
agree to co-operate in applying such schedules 
as may be recommended by the companies in 
a proper and reasonable manner, but will not 
consent to a rate that in their judgment is un- 
just to the assured or the companies. 

~~ ~~ 
WRESTLING WITH RECONSTRUCTION. 

The committee of the Milwaukee board has 
still in charge the matter of overhauling the 
constitution and by-laws. There are some 
changes that have to be made, but there will 
be no radical alterations. The matter has not 
yet gotten outside the committee. 





The Michigan Fire and Marine is entering 
Pennsylvania. 








TATE TOPS OF ILLINOIS] 


Superintendent Simonson of the Union Gives 
Instruction as to the Manner of Ap- 
plying Schedules. 





The special agents of both union and non- 
union companies met last Monday and Tues- 
day to listen to Superintendent of Surveys 
C. F. Simonson of the governing committee of 
the Union, in regard to applying the new mer- 
cantile schedules. Inspector Simonson took 
actual cases under varying conditions and 
showed the special agents how the rates were 
arrived at. The text matter in the schedule 
pamphlets was explained and elaborated. The 
special agents fired several questions at Mr. 
Simonson, and in this way brought out many 
mooted points. 

It was plain to all that the schedules are 
very complicated, and unless men have special 
aptitudes in the scientific part of the work it 
will be almost impossible for them to apply 
schedules in the field. Many were bewildered, 
and it is a question whether the field men can 
accomplish very much in doing this work. It 
is also apparent that the schedules produce 
many inconsistencies which cannot be success- 
fully explained to the assured. There are 
several points that will need to be amended, 
but these will be brought out in actual work. 
It will depend on the results of Illinois as 
to field men in other States being allowed to 
take up schedule rating, although Wisconsin 
and Michigan are contemplating taking up 
schedule rating in the same way. President 
R. H. Hunter of the Wisconsin Field Club was 
present during the sessions, as were W. E. 
Golden of the Manchester, and other Wiscon- 
sin field men. B. T. Duffey of the Royal in 
Michigan was also present. 





WILL FIGHT COMPANIES’ CLAIM. 

It seems that Attorney-General Hamlin will 
contest the claims of the fire insurance com- 
panies in securing the return of the 2 per cent 
tax paid under the recent law, which was de- 
clared unconstitutional. This was the 2 per 
cent tax on gross premiums in lieu of all other 
taxes. The companies filed proceedings to se- 
cure the money paid in after the action of the 
Supreme Court. The attorney-general now 
files counter proceedings, stating that this 
money should not be returned, as during that 
period by the terms of the law they were ex- 
empt from payment of all other taxes. 


++ ++ 


RATING FRICTION AT BEARDSTOWN. 

The situation at Beardstown will probably 
be considerably easier now that it has been 
rated under union schedules. Agents have 
not been getting the 25 per cent advance in 
Beardstown, and this has caused considerable 
friction. The Northwestern National also 
took a lead in antagonizing other companies 
there, which further aggravated matters. The 
new rates have not been published, but it is 
expected that there will be no trouble in 
handling them. 

~ + 

HIRSCH AND ANDERSON AGE*CY IS SOLD. 

Hirsch & Anderson of Moline have dis- 
posed of their agency to John A. Goodman- 
son. Mr. Goodmanson is just entering the 
insurance business and thus far has made a 
very good impression on his companies. 

++ ~~ 
FARMER CLAIMS HE WAS TRICKED. 

Considerable. feeling has arisen at Canton 
over two solicitors of the Forest City Insur- 
ance Company of Rockford, E. S. Christopher- 
son and Leven Hegberg visiting the former 
city a few weeks ago after the windstorm in 
that vicinity and seeking insurance from farm- 
ers. One man approached was Josiah Burgess, 
who told them he had promised to give his pol- 
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icy to Joseph Gilmer, a local agent at Can- 
ton. Mr. Burgess claims that the solicitors 
told him they were working for the same com- 
pany as Mr. Gilmer, and it would pay him to 
do business with them direct, as Mr. Gilmer 
would get the commission. Mr. Burgess was 
thus led to believe that he was insured in the 
same company and gave his note for $74.50 to 
pay for a policy of $2,400 for five years. Mr. 
Burgess learned that his insurance was not in 
the company represented by Mr. Gilmer and 
hence he had warrants issued for the arrest of 
the two solicitors, charging them with obtain- 
ing the note by false pretenses. The solicitors 
denied that they had made any misrepresenta- 
tions, but the two men were turned over to 
the grand jury and released on bond of $500 
each. The Forest City made arrangements 
for the bonds. 





ILLINOIS NOTES. 

C. A. Webster gets the American of Newark 
at Galesburg. 

McCulloch & Moore 
at Mattoon, III. 

H. F. Arnold of Galesburg has purchased the 
agency of W. E. Davis. He also recently pur- 
chased the S. M. Arnold interest. 


succeed F. D. Barr 


George J. Bellersheim, formerly stamping 
secretary and rater at Springfield, has formed 
a partnership with Walter Eden in that city 
for the practice of law. The firm will also 
be managers of the Sangamon County Abstract 
Company. 





WITH THE INDIANA AGENTS. 











INDIANA APPOINTMENTS. 
The following are the recent Indiana agency 
appointments : 


American N. J.—Enos Lollar, Saratoga; W. N. 
Cox, Bloomingdale. 

Delaware—Chas. Weidler, South Bend. 

London Assurance—Good & Clark, Frankfort. 

Norwich Union—Edwin E. Russell, Kokomo. 

Security, Conn.—O. M. Zinn, Logansport. 


+H — 


WILL REORGANIZE THE COMMERCIAL. 

Some of the business men of Indianapolis, 
headed by Hillis Hackerdorn, have gotten 
control of the Commercial Fire of New Al- 
many, and will reorganize the company along 
sound lines. Under the new management the 
Commercial will report to the state auditor. 
It is an old charter company and has never 
made an official report. The matter is in 
the courts and the avditor is attempting to 
force it to make a report. 


+ 7 


OHIO FARMERS’ MEN MEET. 

The Indiana agency association of the Ohio 
Farmers Insurance Company held a successful 
annual reunion this week at Winona Lake, 
Ind. There were a large number of agents of 
the company present, and a most enjoyable 
meeting was the result. President James C. 
Johnson and B. E. Beach were present from 
the home office. The Ohio Farmers does a 
fine business in Indiana, and is a very popular 
company with local agents. 





Will Create a Warm Atmosphere. 

Farmer & Thompson, the well known man- 
agers of a trio Lloyds of Chicago, state they 
will make the atmosphere rather warm for 
an insurance publication in New York called 
Insurance, which a few weeks ago published 
a scurrilous attack on this firm. The man- 
agers also announce that unless proper re- 
traction is made they will likely enter pro- 
ceedings against other insurance journals that 
copied this article. 





The United Underwriters, a new Lloyds in 
New York City, will soon commence business. 
Durbrow, Campbell & Co. will be the man- 
agers. Mr. Durbrow was formerly secretary 
of the Manhattan Fire. 





T. Y. Brown, the well-known New York 
fire underwriter, died last Tuesday morning. 











ACCIDENT MEN HOLD A CONVENTION. 





Some of the Principal Features of the Annual 
Gathering Held in the White 
Mountains. 





Last year the International Association of 
Accident Underwriters only included a part 
of the accident companies, mostly the fra- 
ternal and assessment companies. This year 
the stock companies were represented and in 
consequence the proceedings covered a wider 
range and more nearly represented the busi- 
ness. One result was the finding out that all 
accident companies have much in common, no 
matter what the system operated. The fra- 
ternal found that in its essential features the 
stock and fraternal policy must be much alike; 
that all are likely to attempted fraud; that 
sharing of experience is helpful. These com- 
mon grounds are unifying the business. Though 
not materially lessening competition, they are 
bringing the companies closer together. For 
these reasons the convention at the White 
Mountains just held was the most important 
of the fifteen so far held. 

The association is styled “international,” 
but this is the first year it has been true to its 
name. Canada was represented by one of its 
leading accident managers, and an invitation 
to meet in London was seriously considered. 
Though declined this time, the convention will 
no doubt be held in England within a few 
years, thus getting all English-speaking ac- 
cident underwriters together so far as possi- 
ble. It was felt by the leaders that while a 
meeting in England would be educational, 
there were many companies in Canada that 
ought to be reached before England should 
be visited. This thought of Canada was dis- 
tinctly in mind in selecting the Thousand 
Islands for next year’s meeting. 

The stock company representation was 
prominent in the sessions, especially in con- 
sidering uniform policies and health insvr- 
ance. They brought the view point of a larger 
and wider experience, and the effect was 
good. There was a liberal and a conservative 
element. The liberals had for their leader 
F. J. Moore of the General and originator of 
much-talked-of “Utopia” policy, and in pass- 
ing it might be said that without being spe- 
cially named the center of the discussion of 
several. questions was as to whether ‘the 
“Utopia” should or should not be. The con- 
servatives were led by Messrs. McNeil and 
Lott. They were “doubting Thomases” as re- 
gards the new liberality, and they were in- 
clined to view with satisfaction the ways they 
had tested. This division of sentiment was not 
along the lines of systems, but of companies. 
The discussion was spirited at times, but 
the utmost of good feeling prevailed. It 
seemed to be the aim to get at the facts and 
tendencies for purposes of knowledge instead 
of merely exploiting an idea. 

Easily the most important and likewise the 
most difficult point to work out was that of 
uniform policies. The matter came up in 
a paper by President Moore. He was brief 
but set forth clearly the points desired to be 
covered. These points for a uniform policy 
are to be the basis for the formulation of a 
policy—Definition of an accident; company’s 
right of cancelation; changes in occupation or 
exposure; notice of injury and proofs of loss; 
company’s right of examination; requirements 
respecting loss of hands, -feet or eyes; defini- 
tion of the word “immediate.” This furnished 
plenty of material for talk and it was gener- 
ously used. Though there were seven points 
the discussion centered around the definition 
of immediate and change of occupation. 

Is “immediate” now or next week, or next 
month? This seems simple, but it makes a 
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difference whether one is talking of time or 
cause. If one is hurt to-day and not- disabled 
till next week or two weeks is the injury “im- 
mediately” disabling? Is a man hurt to-day 
and “immediately” disabled, who does not 
notify the company for ten days, acting “im- 
mediately” within the meaning of his policy? 
This shows the difficulty of the subject as 
well as the importance of phrasing the differ- 
ent policies alike. Then with twenty-five men 
who either think differently or else are not 
quite sure whether they dare to think except 
as the fathers thought, it will be seen that a 
complicated discussion is not only possible, 
but probable. Both the possible and probable 
4,become the actual. There had to be a peg 
upon which to hang the talk, only at times it 
hung lightly. The peg was furnished by W. 
D. Hooper, who produced a policy apparently 
of the no-name series, but in reality the 
“Utopia.” The literal men said “immediate” 
meant at once. The liberal men said within a 
reasonable time. There was law named and 
law unnamed, supreme court law and lawyers’ 
law. The lawyers were literal as a rule. The 
underwriters, however, inclined to liberality. 
It was a case of theory vs. practice, and the 
weight of opinion favored practice. The lib- 
eral men urged that the public wanted a cer- 
tain kind of policy and would have it. There 
was considerable said about a “conditionless” 
policy. The name was said by those not using 
it to be misleading and that it had plenty of 
conditions. This brought out the fact that 
“conditionless” and “restrictionless” are not 
synonymous and that the latter was really in- 
tended. 

A committee was authorized and appointed 
to draw up a policy. The convention selected 
President F. J. Moore for chairman and he 
appointed the following to assist him: Edson 
F. Lott of New York, William Bro. Smith 
of Hartford, George E. McNeil of Boston and 
W. F. Van Auken of Utica. This is a strong 
committee. Messrs. Lott, Moore and McNeil 
are managing underwriters, while Messrs. 
Smith and Van Auken are capable lawyers, 
the former being general counsel of the Trav- 
elers, while the latter has made a special study 
of fraternal and assessment policies. The 
three systems are represented. The task is 
an arduous one, as is the one of securing the 
approval of the companies and the adoption 
of the policy. One of the things which will 
work in favor of a uniform policy is the recog- 
nition of the fact that with every company 
using a policy of its own devising, there is no 
uniformity of decisions and consequently no 
company using a different policy from its 
neighbor is sure that its policy is all right 
until tested by a court of last resort. With 
uniform conditions one decision will help to 
keep the other companies out of court. This 
will be of much help. The committee will re- 
port to the next convention. 


Legislation is full of possibilities of the 
troublesome sort. It is generally a game 
where the most watchful win out while the 
sleeper gets left every time. An illustration of 
this is found in the revision of the New Jer- 
sey law, which passed the legislature without 
attracting attention. It does not permit a 
company to write liability, accident and health 
insurance, or life, accident and health, but 
must elect which two will be written. The 
legislative committee was abolished and the 
matter of looking after legislation was placed 
in the hands of the executive committee, which 
is to devise some plan for keeping in touch 
with the situation. This was one of the im- 
portant actions of the sessions. The accident 
men have been without much definite knowl- 
edge when the lawmakers were at work, be- 
cause they had no system for keeping posted. 
Someone might hear of pending bills and 
again a law would creep into the state books 
without being noticed. Now there will be a 
System for securing information. Legislation 





is always a difficult proposition. The most ef- 
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fective means consist of education of law- 
makers and the precalculation of the idea that 
insurance companies cannot be blackmailed 
into paying for so-called protection. This was 
the sentiment of the convention. 

There is much more ignorance than knowl- 
edge in the matter of health insurance. Not 
only this, but the men who are trying to make 
health insurance a go are frank to acknowl- 
edge that they are without much reliable ex- 
perience. They are constructing a chart to 
sail by, but as yet have only a few things on 
the chart. As is known health insurance is 
of two kinds, limited as to diseases, which 
was first in point of time, and unlimited as to 
diseases, which has grown out of experience. 
The former is low as to price, while the latter 
is high. The early policies were very strict 
as to confinement to the house and a week’s 
sickness without compensation before benefits 
began. The late and general policies provide 
for disability, whether a man is confined to the 
house or not, and only require the week’s 
sickness to determine the length of sickness 
before pay begins for the whole period. 

There is much unknown as yet. Several 
things stood out in the discussion, one being 
that early rates were too low, and have had 
to be raised. Another was that the public de- 
mands a comprehensive policy and is willing 
to pay for it. The limited policy produces dis- 
satisfaction because a man with a limited pol- 
icy is very likely to have a disease not in- 
cluded in his policy, and then he is dissatis- 
fied if liability is denied. Still another point is 
that health policies can only safely be sold 
to the preferred, or closely selected policies. 
The workingman’s rate is so high that he will 
not take a policy and the company cannot 
write any lower, so most of the companies de- 
cline laboring men and seek the preferred 
classes. It also came out that the experience 
of the English companies as to sickness closely 
approximates the mortality experience of the 
life companies. 

Two points stood out in the health insurance 
discussion, viz., the little known and evident 
desire to secure knowledge. Every man who 
knew anything from experience was closely 
questioned. There was particular inquiry as 
to the comparative results between limited and 
unlimited policies, the speakers frankly saying 
they were seeking information they did not 
have from their own experience. The remark 
of William Bro. Smith of the Travelers that 
in his opinion the coming policy was the un- 
limited policy, its price to correspond to its 
needs, carried a good deal of weight. There 
was a true, frank explanation of the General 
Accident’s experience by its manager, F. J. 
Moore. George E. McNeil, a possible can- 
didate for governor of Massachusetts, was 
solicitous for the workingmen, but not to the 
extent of making a specialty of them in his 
own company. The talks, though scattering, 
were illuminating and everyone who listened 
had a better idea of the question than before. 
It will do good. 

The social side of the meeting was enjoy- 
able. There were a large number of ladies and 
their presence at the banquet added to its 
beauty, and the general enjoyment. There 
was less shop talk in the lobby because of 
the ladies. The mountain trip and the Casco 
Bay excursion offset the long sessions of 
work. The convention was a success. It 
did not do all that was in the program, but it 
did do some important things and did them 
well. 





iS INCREASING ITS SCOPE. 

The New Amsterdam Casualty under Resi- 
dent Manager W. J. Gardner, at Chicago, 
seems to be entering on a new era. Mr. 
Gardner has entirely reorganized the office 
force and is starting to build up a good busi- 
ness. His claim department is in charge 
of Mr. Milligan, an expert in that line, who 
was formerly with the Fidelity and Casualty. 
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The personal accident branch is being revived 
by W. M. Gelderman. All its policies for 
the western States are written from Chi- 
cago, and the claims are paid from that point. 
Mr. Gardner is regarded as one of the best 
liability men in Chicago, and he is securing a 
good class of business for the New Amster- 
dam. 


++ ++ 


BURGESS |S ELECTED SECRETARY. 

Howard H. Burgess, ex-city clerk and presi- 
dent of the Cleveland Desk Company, has 
been chosen secretary of the Bankers Surety 
Company of Cleveland, to succeed Joseph 
Schauweker, who resigned a few days ago. 
Mr. Burgess is a man in the prime of life, 
and probably has a larger business and politi- 
cal acquaintance than any other man in that 
city, with perhaps a few exceptions. With 
these requisites and splendid business abilities, 
he is eminently fitted for the new position, 
He will be active in the work and will share 
it with General Manager Dare A. McBeth, 
who has had his hands more than full for 
some time. 


CASUALTY APPOINTMENTS. 


The following are the recent casualty ap- 

pointments : 
OHIO. 

Maryland Casualty—W. M. 
W. D. Lines, Baltimore. 

Metropolitan Plate Glass—Walter A. 
Marysville. 

New Amsterdam—Robert E. Crawford, Urbana: 
Frank J. Strayer, Portsmouth. , 

Philadelphia Casualty—Peter Port 
Clinton. 

Union Casualty & Surety—Carl H. Booth, Co- 
lumbus. 

; U. S. Health & Accident—Willis Hipsher, Cale- 
daonia. 


Higley, Albany; 


Sawyer, 


K. Tadsen, 


WISCONSIN. 

Central Acc.—M. G. Fleckenstein, Marshfield. 

Continental Cas.—J. F. Bissell, Racine. 

Fid. & Cas.—B. J. Moser, Plum City; Charles 
J. Lucas, Milwaukee. 

La Crosse Mut. Aid—Marcus A. Fee, Milwaukee. 

North Am. Acc.—Mrs. W. H. Wilde, Milwaukee. 

Northwestern Acc. & Ben.—Andrew Sampson, 
Stoughton; O. O. Felland, Madison. 

U. 8S. Health & Acc.—Frank P. Sheehan, Port- 
age. 

Western Relief—Walter Joostman, Marion. 


++ ++ 


STEAM BOILER IS ACTIVE. 

Steam boiler insurance, or more particularly 
inspection, is more active now than it has ever 
been before. Boiler men explain it on the 
ground that business is prosperous and many 
new boilers are being put in and competent 
help is very scarce. On this account such en- 
gineers as are to be had cannot be depended 
upon to judge the condition of boilers and the 
service of the inspectors of the insurance com- 
panies is a necessity. Nearly all boilers are 
now bought subject to being passed by inspect- 
ors. Another cause of the demand for inspec- 
tion is to enable proprietors to get the expert 
advice of inspectors not only as to safety but 
as to setting, economy in the use of fuel, etc. 
This comes partly through the high price of 
coal. The Hartford Steam Boiler, which con- 
trols the entire boiler business of the United 
States Steel Corporation, has 1,600 boilers be- 
longing to that company to inspect in the 
Cleveland district alone. The Burwell & 
Briggs agency has all told 6,000 boilers to look 
after, and the eleven inspectors have all they 
cai do. 





CASUALTY NOTES. 


A. J. Frith, who for some years past has 
been associated with Horace W. Power, as spe- 
cial agent of the Travelers at Cleveland, has 
ben appointed manager of the life and accident 
departments of this company for the following 


counties, viz.: Lorain, Medina, Cuyahoga, 
Summit, Lake, Geauga, Portage, Ashtabula, 
Trumbull and Mahoning. Frank W. Power 


‘has been appointed cashier. 

James E. Franklin has been appointed an 
agent of the Fidelity and Casualty at In- 
dianapolis. 

The steam boiler business of the Frankfort 
American has been reinsured in the Hartford 
Steam Boiler. 

The Bankers Surety Company of Cleve- 
land is arranging to enter several additional 
States. 
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LIFE INSURANCE CIRCLES. 


CHANGE OF THE CLAUSE DISCUSSED. 








More Interesting Actuarial Views on the Dis- 
puted Question as to Allowing Benefici- 
ary to Be Altered. 





The proceedings of the Actuarial Society 
of America, just issued, show that the chief 
topic of discussion at the last semi-annual 
meeting was the change of beneficiary clause, 
concerning which there has been so much com- 
ment among agents and company managers. 
The discussion before the Avtuarial Society 
tended to throw further light upon the situa- 
tion, although it showed. some marked differ- 
ences of opinion as to the legal and underwrit- 
ing phases of the problem. Those participat- 
ing chiefly in the discussion were Messrs. 
McCabe, who is responsible for bringing the 
matter before the society, Mr. McCauley, his 
associate actuary in Canada, Mr. Lewis, who 
presented some very clear views in regard to 
the legal side of the question, and Mr. Van 
Cise, who took up a defense of the change of 
beneficiary clause from the standpoint of 
sound life underwriting. 

Mr. Miller and Mr. McClintock also con- 
tributed some interesting remarks. Mr. Mc- 
Clintock stated that it was unquestionably 
right for the companies to msert the clause 
when policyholders wanted it, but he thought 
that it might be better to use the clause only 
when asked for by the applicant of his own 
accord. Along the same line Mr. Miller said 
that his company included the clause in all 
policies without special request. Sometimes 
it was asked by the applicant to eliminate this 
clause and to make the interest of the benefi- 
ciary absolute. He thought this an indication of 
a feeling on the part of some intelligent busi- 
ness men that there might be some danger 
in the clause, rendering it liable to attach- 
ment by creditors. On the other hand, he 
felt that the rarity of these requests showed 
that careful men preferred the right to change 
the beneficiary, notwithstanding the element 
of danger surrounding it. 

Mr. McCabe defended his position originally 
taken, that it was illegal to insert a change 
of beneficiary clause where there was a law 
exempting life insurance policies payable to 
defendants from attachment by creditors, and 
he thought that the companies subjected them- 
selves to the possibility of paying losses twice. 
This was particularly true under the laws of 
Ontario. Mr. McCauley, however, thought 
there was a question under this law whether 
a policy containing a change of beneficiary 
clause was actually a wife’s policy within the 
meaning of the law; in other words, whether 
the clause did not change the whole scope of 
the contract. 


Mr. Van Cise spoke of the fact that the 
clause under controversy was first introduced 
by his company six years ago. He stated that 
there was no question in his mind as to its 
legality and he felt that it was certainly a 
matter of justice to the persons who paid the 
premiums. He believed that there was a pop- 
ular demand. for a clause of this kind. 

One of the most interesting parts of the 
discussion was that participated in by Mr. 
Charlton T. Lewis, who is regarded as per- 
haps the foremost authority on insurance law 
in the country. Mr. Lewis stated that be- 
yond question the insertion of a change of 
beneficiary clause made the policy subject to 
attachment by creditors; that it became in 
substance and in fact identical with policies 
payable to the estate of the insured. He stated 
that there was no device of words by which the 
final disposition of the policy could be re- 
tained in the hands of the insured without 
taking it away from the protection of laws de- 
signed to conserve the beneficiary’s interest 





against the interests of creditors. He believed 
that the courts would interpret a policy with 
a change of beneficiary clauses as in fact and 
in intention the same as a policy made payable 
to the estate. He does not think that a com- 
pany using a change of beneficiary clause 
would come into conflict with the laws in re- 
gard to a dependent’s policy pure and simple, 
and that the danger which Mr. McCabe 
pointed out would not exist. 

In reply to a question put by Mr. Van Cise, 
Mr. Lewis stated that his remarks applied dur- 
ing the life of the insured, and that he was 
not prepared to say what the courts might 
decide in regard to the interests of creditors 
after the death of the premium payer, but he 
was inclined to think that under the United 
States bankruptcy law the rights of creditors 
after death, in a policy of this description, 
would be recognized. Nevertheless, he re- 
garded this point as still an open question. 

Mr. Van Cise contended that the whole sub- 
stance of the question rested in the point 
whether the beneficiary could be protected 
against the claims of creditors after death. It 
seemed that from a common-sense point of 
view the beneficiary would have this protec- 
tion, and he believed that the courts would 
recognize the point that the right to change 
the beneficiary died with the insured, and that 
while before death it might be attachable by 
creditors, after death it would be protected 
by state laws against such attachment. He 
feit that the guaranteeing of cash values sub- 
jected any policy to attachment by creditors 
during the life of the insured, and that, there- 
fore, there was no issue surrounding this 
point. 





LIFE INSURANCE MAN ARRESTED. 

Arthur D. Howell, a Cincinnati life insur- 
ance agent, was arrested in Toledo last week 
on a charge of obtaining money on false pre- 
tenses, and was taken to Cincinnati for trial. 
The warrant was sworn out by T. P. Learned 
of the Provident Savings, who made a con- 
tract with Howell on June 2, whereby he was 
to give all his time to soliciting for the Provi- 
dent Savings. Howell said he was free to 
make this contract, having resigned from the 
employ of the Mutual Life of New York to 
take effect on June 1. He drew the first 
month‘s advance of $100, and asked for the 
second menth’s in July, but Mr. Learned dis- 
covered that he had placed a $25,000 policy in 
June in the AZtna Life. Investigation showe 
that he had been in the employ of the A=tna 
since last October, and it is claimed had been 
drawing advances from both the Mutual and 
the Etna since January 1. He is said to owe 
the Etna about $800 and the Mutual about 
$300. 

t+ banal 
PACIFIC MUTUAL’S PROVIDENT LINE. 

Manager D. M. Baker of the Pacific Mutual 
Life in Chicago now has the small policy de- 
partment of the company operating nicely 
in that city. It is in immediate charge of 
Charles E. Bates, who was formerly an as- 
sistant superintendent of the Prudential in 
Chicago. He has a force of ten men working, 
mostly gotten from industrial ranks. It is 
proposed to push this line of the work as rap- 
idly as possible. Manager Baker also finds 
that his railroad instalment solicitors, who 
are seeking accident insurance, can sell this 
intermediate form of life insurance. It is 
understood that Manager Ditto of the Pacific 
Mutual of Cleveland will shortly take up 
the small policy work. The office at Cincin- 
nati has been disbanded. 

~~ ~~ 
AFFAIRS IN CINCINNATI ASSOCIATION. 

The Cincinnati Association of Life Under- 
writers has more than doubled in membership 
since the “revival” meeting last spring, when 
President Wyman of the National association 
was present. It is now entitled to eight dele- 
gates to the National convention, which means 
an increase of thirty members since the first 





five delegates were appointed a few weeks ago. 
This is a fine showing and speaks well for 
the men who have given their time and energy 
to the organization. The Cincinnati associa- 
tion has never been very strong numerically, 
but a small number of men have kept it alive 
and had enough enthusiasm to capture the 
National convention. Cincinnati is a hospit- 
able city, and many men have joined in order 
to help properly entertain the visiting insur- 
ance men. Cincinnati’s delegation to the Na- 
tional convention now stands as follows: Del- 
egates, John Dolph, Metropolitan; L. D. 
Drewry, Mutual Benefit; Collin Ford, 7Ztna; 
J. W. Iredell, Penn; M. J. Mack, Northwest- 
ern; William D. Yerger, Provident Life and 
Trust; William B. Jones, State Mutual, and* 
Allan Waters, Union Central. The alternates 
are Isaac Bloom, Penn; S. M. Brandebury, 
Mutual; E. W. Jewell, Union Central; Charles 
E. Logan, Connecticut Mutual; John A. Rin- 
gold, Berkshire; G. C. Dieterly, Prudential; 
M. W. Mack, Northwestern; Robert N. Fryer, 
Pheenix Mutual. 
t+ + 
LIFE APPOINTMENTS 

The following are the recent life appoint- 

ments: 
OHIO. 

_£tna—James H. Law, Cincinnati; C. Locke Cur- 
tis, Toledo; Viola A. Matthews, Dayton. 

Bankers—Cecil J. Gardner, Marietta. 

Berkshire—Harry B. Sawyer, Cleveland. 

Fidelity—W. W. Pennell, Eastwood. 

Security Mutual—Loren C. Connett, Athens. 
, Security Trust & Life—Henry Hohenstein, Day- 
on. 
Travelers—William V. Holley, Cincinnati. 

WISCONSIN. 

#Etna—Theodore C. Surdson, Rice Lake. 
Federal—L. P. Timmer, West Band; James T. 
Higgins, Richland Center; Ed. H. Schmidt, Me- 
nomonie; Jeannette A. Shaw, H. W. Chase, Eau 


Claire; C. E. Clark, Berlin; L. W. MeNillen, 
Darlington. 
Northwestern Nat., Minn.—Frank M. Grier, 
Neillsville; William R. Palmer, Fennimore. 
Northwestern Mut.—Stephen E. Boots, West 
Superior; Ernest C. Phillips, Janesville; Gustav 
A. Reimer, Milwaukee. 
Fenn Mutual—Gulic Hougen, Manitowoc. 
Prudential—Henry J. Gartner, Beloit; Ray A. 
Turner, Janesville. 





MICHIGAN. 

-tna—Obadiah Newton, Viola. 

Conn. Mut.—L. C. Butler, Detroit. 

Fid. Mut.—T. P. Bauer, Monroe. 

Home—M. L. Phares, Grand Ledge; W. E. 
Proper, Jonesville. 

John Hancock—oO. D. Chester, Camden; H. L. 
Howe, Hillsdale. 

Mass. Mut. Life—Georgia Emery, Muskegon; 
L. M. Parrott, Mt. Clemens; Cora Weimer, Trav- 
verse City. 

Mutual Life—C. B. Bazan, H. E. Dickinson, 
J. R. M. Kirker, W. L. Mason, C. E. Smith, F. A. 
Waring, all of Detroit. 

New York Life—P. B. Jones, Ann Arbor; W. R. 
Hyatt, Alpena; D. E. Spencer, Bad Axe; J. O. 
Palmer, Bay City; H. 1. Carson, Clare; H. E. 
Bixon, Cheboygan; M. J. Bliss, Grand Rapids; 
T. J. Rankin, Grand Rapids; A. N. De Long, 
Kalamazoo; C. N. Black, St. Joseph; H. L. Brint- 
nall, Saginaw; H. F. Speer, Saginaw. 

Northwestern Life & Sav.—I. W. Lucia, Grand 
Rapids; W. W. McLain, Wayland. 

Northwestern Mut. Life—J. R. Wilder, Battle 
Creek: S. Heavenrich, Detroit; A. A. Hall, Stock- 
bridge. 

Pac. Mut.—Robt. McKeown, Menominee; Mat 
Marbes, Spalding; C. J. Brown, Sault Ste. Marie. 

Prudential—Lishness & Graves, Bad Axe; J. W. 
Murphy, Detroit; B. G. Foreman, Plainwell. 

Security Mut.—W. E. King, Detroit. 

INDIANA. 

Home—Jesse H. McCoy, Bockville. 

National—Chas. Morrison, Elwood; James T. 
Trant, Hartford City; W. A. Thomas, Portland; 
R. McBride, Cicero; Harry M. Geiger, Peru. 

New York Life—James C. Spaulding, Lake; 
Levi J. Driver, Vincennes ; J. O. Kapps, Vincennes. 

Security Mutual—aAlbert 8S. Rennie, Chicago, 
lll.: Wm. H. Baird, South Bend; Irvin E. Reed, 
Kendallville; James J. Lash, Albion. 

aaa a anal 


LIFE GOSSIP FROM CLEVELAND. 

Edwin W. Christy, manager for Ohio for the 
United States Life, is appointing a number of 
agents. So is H. H. Ward of the State Mu- 
tual. Mr. Christy, by the way, is writing some 
elegant business this year, large policies at high 
premiums. A few years ago he helped or- 
ganize the Colonial National Bank of Cleve- 
land. Now it is a very large institution and, 
partly through it, he has close relations with 
wealthy men who are able to carry high-priced 
insurance in large quantities. Mr. Ward is 
conducting an advertising campaign and “Talk 
with Ward” meets one’s eye in nearly every 
street in the city. The only trouble is that peo- 
ple do not discriminate and sometimes talk 
with P. W. Ward of the Ocean Accident in- 
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stead of Hubert H. However, despite the 
residuary benefits accruing to P. W., Hubert 

[. is satisfied with the results. Last year his 
general agency produced over a million dollars 

insurance, a little more than twice the 
nount written in 1808, the first full year Mr. 
Ward was in charge. Henry C. Quigley, by 
eans of clever circular advertising, is getting 
me business from new sources all the time 
for the Security Trust and Life. 

But while some general agents are increas- 

g their plants, others show a tendency to 
curtail theirs. This simply means that parts 
of the Ohio field will be left practically un- 
worked by some companies. 

Some of the Cleveland life men complain 
that there has been an unusually frequent sur- 
rendering of policies for cash this year. They 

(tribute it to the failure of three or four 
banks and the troubles of the Everett-Moore 
syndicate, which have resulted in making 
money rather tight in Cleveland. 

Considerable life insurance is being written 
in Akron, and some of the Akron agents find 
Barberton a good field also. A. S. Longen- 
baugh, general agent of the Equitable of New 
York, has taken several fine applications re- 
cently, one for a large gold bond policy. Cap- 
tain Feederle of the New York Life has se- 
cured as an agent Dr. Ira A. Priest, who re- 
signed the presidency of Buchtel College some 
months ago. William M. Graham has with- 
drawn from the incorporated Graham-Baum 
Company, and is giving his time to the Mu- 
tual Benefit, and to writing accident and liabil- 
ity insurance. Col. John C. Bloomfield has 





recently secured one or two large applications 
for the Penn Mutual. T. J. Kelley of the 
Manhattan is recovering from a serious illness 
and beginning to close some fine prospects he 
had before he was taken sick. 

Several Cleveland general agents have re- 
cently been offered the services of two men 
who claim to have written a large business for 
the Mutual Life in the East. As a condition 
precedent of procuring their valuable assistance 
was an advance, those who mention their call 
felt obliged to forego the benefit that might 
have accrued to them. 

One pleasant feature of the change in the 
Mutual Life’s management of the Ohio field is 
the abolishment of numerous titles. Each of 
the big districts now has a manager and cash- 
ier. The others are merely “agents.” Titles 
are so cheap in life insurance that no one feels 
much shrinkage of his assets when he loses 
one, 

The Cleveland Association of Life Under- 
writers will likely do itself proud at the con- 
vention of the National association at Cin- 
cinnati this year. It has a large membership, 
and as it is in the same State as the conven- 
tion city, it is hoped that a large number of 
members in addition to the delegates will at- 
tend. Cleveland is entitled to more delegates 
than probably any city of its size in the coun- 
try. The representation allowed is five dele- 
gates for the first twenty-five members, and 
one for each additional ten. On this basis 
Cleveland will send eleven delegates, which is 
a remarkably good showing. 

es ++ 
MUTUAL RESERVE AND OHIO. 

Inquiry from the Ohio insurance department 
brings forth the following facts in regard to 
the present standing of the Mutual Reserve 
Life Insurance Company, which recently 
changed to an old-line company, and by so 
doing made it necessary to change its relations 
with the insurance departments of the various 
States. 

“The Mutual Reserve Fund Life Association 
was originally licensed in this State in 1808, 
under the stipulated premium law as an as- 
sessment life insurance association. The com- 
pany has been reorganized as an old-line life 





insurance company, under the name of the 
Mutual Reserve Life Insurance Company, un- 
der laws enacted by the New York legis- 
lature in 1901. It has been examined by the 
New York insurance department, and a copy 
of the report of that examination has been filed 
with the Ohio insurance department. Its 
stipulated premium license expired on April 
I, 1902. The company has made no applica- 
tion up to date for a renewal of that license or 
a new license to do business as an old-line 
company. This does not prevent the company 
from carrying out and renewing the policies 
issued during the time the company was li- 
censed.”’ 





+ + 
FELLOWSHIP OF SOLIDARITY RATES 
Secretary Emery informs this paper that the 
Fellowship of Solidarity, now located in Bow! 
ing Green building, New York, is well 
way. 


under 


Its rates are the net 3 per cent American 
premiums, and the reserves are computed ac 
cording to the American 3% tables 
are as follows: 
Whole 
life. 10-Pay. 
7 $39.52 


Ihe rates 
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NORTHWESTERN MUTUAL MEN MEET. 
The annual meeting of the Northwestern 
Mutual Life Insurance Agents Association is 
being held this week in Milwaukee. There 
are various social features in connection with 
the gathering, but Wednesday was given up to 
discussions of papers on topics that were par- 
ticularly interesting to the agents. The prizes 
for the largest amount of business written 
during the year were awarded as follows: 
First, .George Pick of Milwaukee; second, 
Albert Turner of New York; third, Charles 
Sachs of Chicago; fourth, R. O. Becker of 
Peoria; fifth, N. S. Jones of Brooklyn. 

+ + 

MUTUAL RESERVE’S SIX MONTHS’ WORK 

The Mutual Reserve Life, 
agents, states that the new business 
during the first six months of the year has 
exceeded by nearly $1,000,000 that written dur- 
ing the first six months of toor. It also 
announces that its net gain of business in 
force during the first six months is $2,500,000, 
and there is also a gain of 4,000 members. 
The officers state that the death losses for 
the first six months have been nearly 30 per 
cent less than during the corresponding period 
last year, and that the surplus to-day is in 
excess of $500,000. 
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BAD CONDITIONS ARE UNEARTHED. 

The vice-president of the National Life of 
the U. S. A. has gone to Tennessee to in- 
vestigate the matter at Shelbyville, where about 
$40,000 worth of life insurance was written on 
people in very bad health. Other companies 
which have accepted the risks are the Frank- 
lin of Springfield, Ill, and the United States. 


WESTERN UNDERWRITER. 








It is thought that upon 
scheme will 





15 


investigation the 


be found to be very far-reaching, 


and it is feared that some of the companies 


nedical examiners have acted in bad faith. 


The premiums were paid by a syndicate com- 
posed of prominent people. 





LIFE NOTES. 


fi 


The Michigan Mutual is 
ooo a month, 


writing over 


The Mansfield district of the Western and 
Southern is doing a fine business. The 
has been doubled in two years. 


devit 


Nebraska refuses to relicense the Mutual 
Reserve Life of New York 


alleged failure to pay claims promptly. 





on accoult OF IS 


Edward C. Nye, who has been with the 
Kquitable Life of New York 
the last five years, joins the 
Life in that city. 


in Chicago fo1 
Security Mutual 


Yarber & Sale have been appoined general 
agents of the Pacific Mutual Life for west- 
ern Lliinois, and eastern lowa, with headquar 
ters at Moline, Il. 


General Agent Hill of the Union Central 
& 


at Mansfield, Ohio, reports more business writ 
ten in the first two weeks of July than in the 
whole of July last year. 

Ihe late Archbishop Feehan of the Roman 
Catholic Church at Chicago carried $25,000 life 
insurance in the New York Life, and the same 

ount in the Northwestern Mutual. 

President Wyman of the National Associa- 
tion of Life Underwriters has definitely de- 

to be present at the dedication of the 
Ransom monument at Boston, September 15. 


Olmsted Bros. of Cleveland, managers of 
the National Life of Vermont, lacked $8,000 of 
writing $1,000,000 of business for the first six 
months of the year. 


“a ] 
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G. C. Berggren, lately cashier of the New 
York Life, at Toledo, has been promoted to 
agency director at Poughkeepsie. e 1s suc 
ceeded at Toledo by Clare Wilson, formerly 
cashier at Erie, Pa. 

For the first six months of the year the 
loledo district of the Mutual Life led the 
four Ohio districts. It now has a quarter of 
a million more insurance paid for than it 
wrote during 1901. 

C. F. Whipple has been appointed general 
agent of the Union Mutual Life for fifteen 
counties in southwestern Ohio. Mr. Whipple 
was formerly general agent of the Mutual Life 
of Kentucky at Cleveland. His office will be 
at Dayton. 

5. 


A. Court, formerly district agent of the 
State 


Mutual Life at Toledo, has become 

inager of the Prudential’s ordinary depart- 
ment at Toledo, having a territory extending 
south to Butler county. Mr. Court was spe- 
cial agent of the Franklin of Columbus, and 
the Cooper of Dayton, back in the eighties, 
and has many friends and acquaintances 
among the older fire insurance agents of the 
State. 

Manager M. A. Marks of the Cleveland 
office of the Equitable should be proud of the 
record he made in May, when he wrote in the 
office more than three times as much business 
as the same month last year. In April the 
business was doubled over April last year, 
and in June there was an increase of 30 per 
cent. He has been very highly complimented 


by Vice-President Tarbell over the record 
made 
We want three competent men who are 


familiar with Fire Insurance business to rep- 
resent us in desirable localities. Address with 
references 


NORTHWESTERN ASSURANCE INSPECTION CO. 
Algoma Bldg., Oshkosh, Wis. 


THE ATNA LIFE 


has a little excellent territory in 
Ohio not yet occupied. Three good 
agents wanted immediately. 


COLLIN FORD, Manager. 


Aetna Bidg., 413 Vine St., Cincinnati, 0. 
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TOPICS FOR LIFE INSURANCE FIELD WORKERS. 


‘e we “e Educational and Semi-Technical Features Discussed. ©~ © ‘ve 





#REAT interest is taken in some 
agency associations of life insur- 
ance companies and they are be- 

424, coming more and more popular 
and beneficial. On June 20 the force of the 
Security Mutual Life will meet at Binghamp- 
ton in annual conclave, the program being in 
charge of Superintendent of Agents Moore 
Sanborn. He is one of the livest men in the 
field, who travels here and there enthusing 
and being enthused. Some of the prominent 
Security leaders will make addresses on prac- 
tical topics. 

These gatherings form an opportunity for 
managers to get together and become ac- 
quainted. Almost every company has a bul- 
letin it sends monthly to its men and they 
watch with interest the roll of honor. In this 
way managers and agents get to know each 
other by name and the annual agency meeting 
gives the personal contact. There is a stim- 
ulating influence in getting a body of earnest 
men together who are enlisted in the same 
cause. It puts a stronger flow of blood in 
the veins to come in touch with the home of- 
fice. They learn something of its operations, 
and to be in the midst of its busy life there, 
gives zest to one’s eenrgies. 

In the past these agency meetings have 
been given too much to stereotyped addresses 
on the majesty of life insurance, its beneficent 
phases, its growth, and the importance of its 
great work. Such parlance is advantageous 
in a way, but it does not acquaint agents with 
the practical affairs of the guild. It savors 
too much of post-prandial oratory. The 
agents desire food of the common sort, well 
cooked and seasoned and less of the entrées 
and desserts. The tendency happily now is 
to furnish ammunition for canvassing, to give 
points of vantage, to explain contracts and 
rate books, to give the strong features of the 
company and its peculiar attractions that dif- 
ferentiate it from all other companies. Agents 
find certain assertions made by competitors 
and they need to be told how to overcome 
them. 





The home office is in a position to do much 
educational work at these agency meetings. 
Correspondence cannot cover effectively the 
vital points that will bristle up when a body 
of men get together. Mvooted or obscure 
questions can be exhaustively covered and ex- 
plained. 

The Northwestern Mutual and Penn Mu- 
tual have for some time possessed strong 
agency associations that have become con- 
spicuous. Often the agents can approach the 
company through this medium. In the asso- 
ciation of the Northwestern Mutual agents 
some important matters bearing on the rela- 
tionship of the agent to the company have 
come up. The Massachusetts Mutual recently 
organized an association, as did the Fidelity 
Mutual. Other companies, like the Union Cen- 
tral, get the managers together once a year, 
although there is no regular organization. 


+ + 

There are various motives that inspire men 
to take out life insurance. For example, the 
Cornish miners up in northern Michigan and 
elsewhere do not evince a strong love for their 
families. The wife is always “she” and the 
head of the household thinks “she” can get 
along without much difficulty when he is gone. 
Hence the husband purchases nothing but en- 
dowments to mature while he is alive. He 
will use the sum to his own personal advan- 
tage. 

Scandinavians are passionately fond of their 
children and will skimp and save to provide 
for them either in life or endowment con- 
tracts. The German men are excellent pro- 
tectors of their wives. The “old woman”. has 





to be cared for and hence they purchase 
largely life policies. 

The characteristics of nationality are so 
important in guiding the judgment and action 
of men that life agents should study them and 
present the proper argument. 

+ 

The action of the A©tna Life in entering the 
liability field and establishing a _ separate 
branch for this work will be used by competi- 
tors against it. The A®tna has made a fine 
record in accident insurance and it has not 
militated in the least against its life business. 
In most cases its life agents have solicited 
both lines. The company took advantage of 
its splendid plant and prestige to develop its 
personal accident department. It has been a 
nice line to work and has yielded a handsome 
profit. In the large cities in some cases it 
established separate accident managers, but it 
relied mostly on its regular life agents. 

Personal accident business where properly 
handled can be made profitable. There are 
comparatively few large claims to pay. Com- 
panies that are guided by a capable manage- 
ment need have but little fear of running 
adrift. The A£tna’s personal accident branch 
has not been a detriment and competitors have 
been unable to make much of a case against 
it. Some point to the decrease in its policy- 
holders’ dividends as an argument against its 
accident branch, but this will not hold water. 
It is true that the A£tna’s dividends have 





CONTROL THE IMAGINATION. 


Gernand, in one of his copyrighted 
talks, says: 

‘Imagination is a good thing. If you 
didn’t have any you'd be insufferably 
dull. But imagination is often very un- 
ruly ; and when it is it’s dangerous. 

“Suppose you have no life insurance? 
No, let’s suppose again, and say that you 
have some? If you haven’t any it’s 
largely due to your imagination that 
most any time will do for that. If you 
have some that same fertile imagination 
of yours leads you to believe that what 
you have is the best. 

“Now in either event it’s time you 
stabled that imagination of yours and 
hitched up another and an easier-going 
team—rational reason. If you are with- 
out life insurance most any time won’t 
do for it. If you have some are you sure 
what you have is the best? 

“There can be but one best in anything. 
If it is just as cheap as the inferior (and 
inferior life insurance is the quintessence 
of worthlessness) don’t you want it? 
You ought to. Ah, now you can hitch 
your imagination before rational reason 
and the tandem team will guide you.” 











materially been reduced lately, but about every 
other company is its companion in this re- 
spect. 

Employers’ liability is an entirely differ- 
ent line from personal accident. It is the 
most hazardous and uncertain variety of un- 
derwriting. Its contingent liability is great 
and even now liability companies are not sure 
of their ground. The A£tna conducts this 
branch as a part of its stock department and 
losses, if any, must fall upon the stockholders. 
\t the same time it was a matter of regret to 
many stanch friends of the A£tna to see it 


THE NATIONAL LIFE 
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enter the liability field. It is true that the 
newly chosen head of this department, Mr. 
Rowe, is one of the most expert employers’ li- 
ability managers in America, but it is no ex- 
aggeration to say that the great majority of 
people prefer to see life insurance entirely 
divorced from the more hazardous and un- 
stable varieties of underwriting. 


+ + 


In some companies one man stands out 
pre-eminent above all the rest and he is heard 
of in life insurance circles more than all the 
rest of the force combined. In fact, to the 
average life man he is the only man in the 
company who is known. Take the large com- 
panies and in addition to their presidents there 
are several men that are almost as well known 
and whose names are frequently mentioned in 
the insurance journals. 

Take the National of Vermont for example. 
No one thinks of it but that President Jo- 
seph A. De Boer comes to him conspicuously. 
Hie is putting new energy in the company, and 
it is regaining its old-time vigor. The effect 
of the De Boer administration is being seen in 
the strengthening of the National’s ballast. 

When one reads about the Penn Mutual, 
very naturally he recalls H. C. Lippincott, 
the manager of agencies who has ingratiated 
himself into the hearts of the representatives 
of that company. At the last meeting of the 
agency association of the company it was 
plain to be seen who was the man of the 
hour. 

The Provident Life and Trust and Major 
Joseph Ashbrook go hand in hand insurance- 
wise. He has made the company a symonym 
for honesty and good returns. It is one 
of the less aggressive companies, old-fash- 
ioned, and yet there is none better and these 
companies of the old school are needed in 
these days. 

Jacob L. Greene of the Connecticut Mutual 
is the finest example of one-man power. His 
personality dominates every fiber of the com- 
pany. The Connecticut Mutual to-day, with 
its striking features, is due entirely to its 
honored presidents. 

Willard Merrill, in the underwriting depart- 
ment of the Northwestern Mutual, stands 
head and shoulders above every one else, and 
he deserves the success he has attained. 

Vice-President Holcombe of the Phcenix 
Mutual is the leading spirit in that growing 
company. He is a capable man in every par- 
ticular. Vice-President French is the main 
force in the Washington. 

Among the newer companies L. G. Fouse, 
the well-known actuary and executive, is the 
one supreme head of the Fidelity Mutual. 
Charles M. Turner is really the Security Mu- 
tual Life. 

t+ + 

It is hardly likely that the Massachusetts 
companies will take up the question of de- 
ferred dividends for some time. Their men 
have been accustomed to talking annual divi- 
dends or five-year distribution periods till 
they are educated to a point that it is difficult 
to change. As is known, the Berkshire has 
been more inclined to long-term distribution 
periods than any other Massachusetts com- 
pany. Its ordinary life policy with twenty- 
year accumulations that it got out some time 
ago has not been a ready seller. It is the 
only contract that has a long-term dividend 
period, and hence rather counteracts the ef- 
fect of the arguments used for its other 
policies. There are but few ordinary life 
policies sold anyhow, and most general agents 
are not pushing its ordinary life contract. In 
case of an ordinary life twenty-year settle- 
ment it is found that many agents are given to 
misrepresentation and an erroneous notion is 
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held "™ the assured to the effect that it is a 
twenty-payment life policy. While the com- 
pany and general agent may be thoroughly 
honest, yet at times some agents will take ad- 
vantage of the situation and leave the wrong 
impression, or else wilfully misrepresent the 
companies. If the Berkshire got out a full 
set of deferred dividend contracts it is likely 
that the general agents would do more to 
push them, but under present conditions they 
are not so inclined. The other Massachusetts 
companies have not gotten out contracts for a 
longer distribution period than five years, and 
it is hardly likely that they will do so at least 
under present conditions. 
+ + 
It is stated that the combined endowment, 
accident and health policy of the Security 
Trust and Life is not a ready seller in the 
western field. Agents find it practically use- 
less for general purposes and attribute the 
fact largely to the acicdent and health feature 
being combined with so high-priced an endow- 
ment. If this feature were a part of a long- 
term endowment or life policy there would per- 
haps be a sale for it to a limited extent, and 
yet after all the average man prefers his life 
or endowment contract separate from any 
other class of insurance. 


4S S 
ANTIQUITY AND EVOLUTION 
OF LIFE UNDERWRITING. 





It will sound strange in the ears of the 
staid insurance man of to-day when told that 
insurance, and more especially life insurance, 
had its origin in that spirit of gambling—of 
wooing Dame Fortune—which has prevailed 
from the very beginning of the world. Life 
insurance has its paradox also, for it is at once 
the youngest and the oldest of the three great 
branches into which insurance is divided, for, 
though life insurance developed into its pres- 
ent highly systematized form, with its ex- 
haustively investigated and scientifically form- 
ulated laws, was born long after both marine 
and fire insurance, its gambling progenitor ex- 
isted in the earlier, almost the infantile, ages 
of the world. 

The long period which elapsed between the 
first organization of marine and fire insurance 
companies and the scientifically based life in- 
surance company of to-day was due to the fact 
that, while in marine and fire insurance the risk 
is likely to culminate in only a comparatively 
small number of cases, the risk in life insurance 
culminates in every case. No one, with our 
present scientifically formulated tables of prob- 
ability as to length of life, now sees any 
difficulty in this problem, but for many years 
after the successful inauguration of marine 
and fire insurance systems there was a very 
real difficulty; in fact, to the men of those 
times the problem seemed unsolvable. 

As to the origin of marine insurance—the 
earliest form of insurance—it is now generally 
admitted that too great an antiquity has been 
accredited it, for neither Greek nor Roman 
histories contain anything to justify the belief 
that it existed in the days of Pericles or those 
of the Cesars. History also fails to show that 
it existed in the earlier centuries of the Chris- 
tian era, and it was not until the Fourteenth 
Century that it can be authoritatively said 
that marine insurance was practiced. Vil- 
lani, a Florentine writer who died in 1384, 
states that when the Jews were expelled from 
France by Phillip Auguste they had already 
devised a system for insuring their property 
in sea vessels; but historical evidence, more 
or less satisfactory, seems to show that this 
form of insurance existed in Italy a century or 
two before the expulsion of the Jews from 
France, though only in the modified type of 
individual underwriting. It is curious to note 
how life insurance was evolved in these poli- 
cies by their providing for compensation for 
injuries to freight or vessel due to the deten- 
tion or decease of the captain. 

Undoubtedly a much earlier form of life in- 
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surance was that which resulted from men 
associating themselves together for- mutual 
protection and relief; and the greatest and 
most ancient of these associations—and one 
which has spread all over the known world 
and whose initiates are even found among the 
wild Bedouins of the desert—is that of the 
Masonic Fraternity. While the assistance 
rendered to the widows and orphans of Free 
Masons was not of that positive and legal 
character as that furnished by the life insur- 
ance company of to-day, it was an assistance 
never denied when circumstances justified its 
being given. It was, indeed, an association 
that went beyond the providence of the mod- 
ern life insurance association, for it relieved 
the distress of its living members; thus, as it 
were, combining contingent annuities with 
contingent insurance. 
‘xe 


There was still another procreator of life in- 
surance—the life annuity system—a system 
seemingly analogous to that of life insurance, 
but really governed by conditions widely vary- 
ing from those of the latter. The Lex Fal- 
cidia de Legati, adopted in the Roman Em- 
pire B. C. 40, limited a testator to leaving not 
more than three-quarters of his property in 
legacies; thus creating what might might be 
called an annuity, for though it might be a 
varying annuity, it was still an annuity, as the 
effect of the law passed on to the heirs of these 
heirs. It was, in fact, a form of entailment 
similar to the more absolute form of landed 
estate entailment common in England to-day, 
the only difference being that in one case the 
government is the entailer, while in the other 
the decedent is the entailer. It was left to the 
ingenuity of a much later age to evolve—by 
suggestion—life insurance from this law. It 
suggested to the comparatively poor man how 
to bestow, at his death, a fortune non-existent, 
to him at least, while living. It was probably, 
however, a suggestion by progression—the post- 
mortem annuity of the Roman law sug- 
gesting the life annuity, and the latter, in 
its turn, suggesting life insurance; but the 
first of the three was the creation of an em- 
pire’s will, while the other two were depend- 
ent for their existence upon one common fac- 
tor—the ability to calculate “the expectation 
of life.” 

“e 


He who first attempted to tabulate “the 
expectation of life’—so far as history can in- 
form us—was the famous Roman jurist and 
pretorian prefect, Ulpianus, whose life table 
was used as late as the last century by the 
Tuscan government. It was not until about 
the middle of the Seventeenth Century that 
Fermat, Pascal and Huygens began to build 
up the mathematical theory of prcbability or 
chance in the calculation of life expectancy. 
Huygen’s “Doctrine of Chance,” published in 
1658, opened the way for the establishment of 
life contingencies, and, of course, also fur- 
nished the basis for the building of life annui- 
ties and life insurance premiums. 

Lorenzo Tonti, an Italian banker, in 1653, 
originated the principle of life insurance named 
after him, the Tontine principle. A later de- 
velopment of this principle became the motif 
of Robert Louis Stevenson’s “The Wrong 
Box.” Tonti’s scheme, which had first been 
proposed to the famous cardinal and states- 
man, Mazarin, was revived under Louis XIV; 
and it is a rather suggestive fact that a very 
large number of the annuitants in these Ton- 
tine associations survived to an unusually ad- 
vanced age—suggestive because it adds an- 
other proof to the well-established principle of 
hygiene that longevity depends very largely 
upon ease of mind—a mental state to which 
being insured so greatly conduces. 

The first mortality table was constructed by 
Dr. Halley in 1693. In the years 1698-1700— 
their profitable possibility probably suggested 
by this table—the first true life insurance com- 
panies were started in London, namely, “The 
Mercers’ Widows’ Fund” and “The Society 
of Assurance of Widows and Orphans,” but 
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both of them were of limited range in their 
patronage, and it was not until 1706 that the 
first life insurance company—as life insur- 
ance companies are now understood—was es- 
tablished. This first pioneer of the modern 
insurance company was christened “The Ami- 
cable Society for a Perpetual Assurance 
Office.” Evidently the times were not even 
then ripe for the business-like brevity of com- 
pany titles that now prevail, for over half a 
century later, in 1768, another of these cum- 
bersome-titled companies was organized— 
“The Society for Equitable Assurance on 
Lives and Survivorships.” This company 
adopted all of the propositions contained in 
the famous book of the Rev. Dr. Price, an 
Episcopalian rector, who tabulated the vital 
statistics of his own and a neighboring parish, 
and, as a result of his labors, has been hon- 
ored with the title of “The Father of Modern 
Life Insurance.” Dr. Price’s table is faulty 
in the light of the conditions that now bear 
upon human longevity, as it made the chance 
of death during the younger ages too large, 
and at the older ages too small. Probably, 
however, the greater mortality among urban 
populations at that day, and the smaller mor- 
tality among advanced adults due to the 
smaller nervous strain among business men as 
compared with that of to-day, made his table 
a fairly correct one for the conditions with 
which it had to deal. The Pelican Life In- 
surance Company, founded in 1797, still exists, 
and, consequently, links the puling infants of 
the past with their mighty progeny of to-day. 


Fe OS 
KIND OF COURAGE THAT 
AGENTS SHOULD CULTIVATE. 


The Fidelity Mutual Life says in its monthly 
bulletin on the subject of “Courage” 

“Courage is the key which unlocks many 
of life’s opportunities and makes possible 
many of her achievements. We, however, 
have different types of courage. Two men 
rush into a burning building, one to save a 
treasure or secure plunder, another to save a 
child or woman in peril. It does not take long 
for persons possessed of proper human in- 
stincts to determine which type of courage to 
cultivate or emulate. 

“We often speak of encouraging another. 
This we may do by force of example, but not 
otherwise. Courage is a force, an energy, a 
power which depends for its value entirely 
upon the directing-will of the person. Such 
directing-will can, no doubt, be influenced by 
environment and force of example. 

“The question of first importance is the 
kind of courage we should cultivate. It rep- 
resents a force that may be directed for good 
or evil. We will endeavor to answer this 
question for the life insurance man- 
ager and agent. It must be understood that 
courage, like all other human forces, is 
strengthened by exercise and weakened -by 
disuse. Then, first, cultivate courage to do 
your duty, and that means to do as you agreed 
to do in the contract made with the company. 
Second, you must possess the courage of 
justice and of truth. Any attempt to do in- 
justice to the company, on the part of appli- 
cant, medical examiner or anyone, must be 
quickly resented in a spirit of righteous in- 
dignation. 

“Courage resents the tempter within to 
shirk a duty or a responsibility. Hence, when 
you yield to the temptation of frittering 
away your time by sitting around the office, 
hotel, waiting-room, etc., discussing pros and 
cons and imagining you are doing something, 
it is because you lack the courage to do as 
you agreed to do—to devote your whole time 
and all your energies to the service of the 
company. 

“It takes courage to say no to any improper 
proposal. Persons engaged in life insurance 
in a managerial capacity are frequently ap- 
pealed to for grants and favors opposed to 
good business rules. We have known of in 
stances where the fear of becoming unpopu- 
lar, or of losing prestige with agents, has led 
such persons to hide their real convictions 
and act in opposition to their own best judg 
ment. The thought to them seems to be, ‘I 
know this request should not be granted, I 
know the company cannot afford it, but if 
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refuse it, it will make me unpopular among 
those whom I wish to have as my friends.’ 
This is cowardly and usually results disas- 
trously. Courage demands that we first coolly 
and deliberately determine what is right and 
then to do the right. 

“Persons who do not dare to utter their 
best thoughts or live up to their own ideals, 
because they are afraid of incurring the dis- 
pleasure or derision of others, are indeed to 
be pitied. 

“So, whether you be a manager or a solici- 
tor, cultivate the courage to do right, your 
full duty, and to say ‘no with emphasis to the 
tempter in whatever form he approaches 
you.” 

ses SF 


NEW POLICIES THAT HAYE 
BEEN RECENTLY ISSUED. 


“Investment Insurance Trust 
Bond” of the National Life of Vermont, is: 
No. xxxx. Age, 35. 
Amount, $10,000. Premium, $500. 

THE NATIONAL Lire INSURANCE COMPANY, 
by this bond agrees to pay ten thousand dol- 
lars to Josephine Baldauf, wife of the pur- 
chaser, or to such other beneficiary as may be 
designated, as herein provided, immediately 
upon receipt of satisfactory proofs of the 
death of Leonidas Baldauf (the purchaser) 
of Oskaloosa, in the county of Mahaska, in the 
State of lowa. 

The purchaser reserves the right, subject to 
the interests of any assignee, to change the 
beneficiary by filing request therefor at the 


The new 


Option 1. 
Insurance without action of purchaser. 





End of Extension, 
year. Years. Days. Cash. 
Diana vesratesd 10 279 meee 
ere re 14 So aia 
5. 15 s 
6. 14 
7. 13 
8. 12 
9 11 
Pr rer 10 
1 ee ear ” 
roe 8 
er 7 
Deeskebaadeus es 6 
wend ance wee 5 
i ateied oe ee 6ee es 4 
ee ee 3 
BOs wcaccwscseces 2 9,020 
i, Wiae cet pea nde 1 9,520 
Terre Tees 0 10,000 


home office, accompanied by this bond, such 
change to take effect when officially endorsed. 

This bond is payable in one sum, but, if it 
is not assigned, the purchaser may at any time, 
or after his death the beneficiary may, leave 
the amount with the company as trustee, to be 
paid in any number of equal annual, semi-an- 
nual, or quarterly sums until the principal, 
with compound interest at 3 per cent per an- 
num, has been withdrawn. If such a settle- 
ment be made, a coupon bond will be issued. 

This bond shares in the profits of the com- 
pany. If the purchaser is living on the first 
day of June, 1922, and if deposits have been 
duly made to that date, the company will then 
apportion and pay the full share of accumu- 
lated profits on this bond, and thereafter the 
profits will be paid annually as deposits are 
duly made. 

Loans will be made upon this bond at any 
time while it is in force up to the limit se- 
cured by the cash value stated in Option No. 
3 at the end of the year for which deposit has 
been made, upon assignment of it as security. 
The loan, or any part thereof, may be paid at 
any time while this bond is in force. 

This bond shall be incontestable after one 
year from the date of issue, provided the de- 
posits herein required are duly made. 

This bond is non-forfeitable after deposits 
for three full years have been made, and in 
such case the company guarantees that the 
purchaser shall have any one of the four op- 
tions stated herein. 

Should this bond lapse, having against it 
any loan or deposit note, such indebtedness 
will be deducted from the cash value stated 
in Option No. 3, and the values specified in 
the other options will be correspondingly re- 
duced. 

Should this bond laps> because of default 
in any deposit, note, or interest due, it may be 
reinstated at any time within one year there- 
after under the company’s rules, of which a 
copy will be furnished on application. 

Any paid-up bond or paid-up life policy that 
may be issued to the purchaser under Option 
No. 2 or No. 4 shall share in the profits of the 


company, provided said bond or policy shall 
amount to $100 or more. 


| Should this bond lapse after three years from 


the date hereof and no election be made by 
the purchaser within three months thereafter, 
then this bond shall be continued as stated in 
Option No. I. 

This bond is issued in consideration of the 
statements and agreements made in the appli- 
cation therefor and of the deposit of five hun- 
dred and nine dollars, to be made to the com- 
pany upon the delivery of this bond, and of 
a like deposit to be made on or before the first 
day of June in every year during the lifetime 
of the purchaser until twenty full years’ de- 


posits have been made. 





EXPLANATION OF OPTIONS. 

No. 1 states the number of years and days 
during which this bond for its face value will 
be continued, without action of the purchaser, 
as term insurance, and the amount of cash 
which he will receive at the end of that period, 
if then living. 

No. 2 states the amount of the paid-up bond 
which the purchaser may receive, payable to 

| him if living on the first day of June, 1922, 
or immediately payable to the beneficiary upon 
proof of his prior decease. 

No. 3 states the amount of cash payable to 
the purchaser upon surrender of this bond 

No. 4 states the amount of paid-up life pol 
icy payable at the death of purchaser, and the 
amount of cash he will receive when such paid 
up life policy is issued. 

(The purchaser or beneficiary shall have 
the privilege of converting any cash sum pay- 
able under this bond into a life income.) 

In witness whereof, the National Life Insur- 

Option 2. 


Paid-up Option 3. Option 4. 






poe ip. Cash. Paid-up particip. life pol. 
bond. value. Insurance e. Cash. 
$1 » > ‘ 
5 
3, 
4.: 
4 








580 : 

5.870 4,568.40 : 

6,360 5,080.80 9,680 ae 
6.840 10,000 S$ 260 
7,310 10,000 710 
7.770 10,000 1,180 
8,230 10,000 1,670 
8,680 10,000 2.190 
9,130 10,000 2,730 
9,560 10,000 3,300 
10,000 10,000.00 10,000 3,900 


ance Company has, by its president and secre- 
tary, signed and delivered this contract at 
Montpelier, Vt., this....day of....A. D., 19.. 


‘Secretary. ——-, 
President. 
s&s © 
DIVIDENDS ON ENDOWMENTS. 
Dividends on endowment “policies do tot 
form a talking point for agents as they do in 
life policies. There is not the opportunity for 
saving as in the life contract, inasmuch as the 
endowments mature at the given time. In 
case of short-term endowments very few com- 
panies can afford to pay over I0 per cent. 
However, endowment contracts either of the 
pure form or in some combination are becom- 
ing more popular as a means of investment. 
With the large amount of money seeking in- 
vestment at the present time, life insurance 
men are holding out the different forms of 
investment contracts. A man with a specula- 
tive turn of mind really wants a certain defi- 
nite sum on which he can bank for the fu- 
ture and on which he is taking no chances. 
For this reason the endowment contract ap- 
peais to him. 








LIFE UNDERWRITERS’ 
POCKET RECORDS. 


Our form 500 is arranged for solicit- 
ing agents to keep memoranda of name, 
address and business of “prospect,” date 
of birth, change of rate, companies now in, 
amount, premiums, when due, dates of in- 
terviews and appointments. Comprises a 
complete record for the life insurance 
agent. Bound in manilla, 25 cents each. 
Flexible leather, 75 cents. 

THE WESTERN UNDERWRITER COMPANY, 


Cincinnati-Chicago. 














REASONS FOR INSURANCE 
ON THE LIFE OF THE KING. 


One of the daily papers gives the following 
good account of insurance taken out by sub- 
jects on the life of a sovereign : 

“In the United States, where the system 
of carrying insurance risks on the lives of 
unrelated parties has never been in vogue, 
the English custom of individuals carrying 
policies on the life of the sovereign or of 
other eminent men whose death might pro- 
duce commercial complications, seems pecu- 
liar. In one sense the increase in the pre- 
miums on the life ef King Edward, due to his 
present indisposition, seems very much like 
betting on the length of his days or his 
chances for life. The English, however, do 
not regard the matter in this light. The man 
who insures himself against loss through the 
death of the king by providing himself with 
an insurance policy on the king’s life, merely 
takes an ordinary precaution based on busi- 
ness sense. The king’s death at this time 
would be particularly disastrous to English 
tradesmen as well as English financiers. It 
will be remembered that the period of mourn 
ing for Queen Victoria was a matter about 
which London tradesmen were greatly ex- 
ercised. Her death made certain stocks of 
goods nearly valueless and necessitated their 
immediate replacing with new and different 
goods. It was quite necessary for the mer- 
chants to know the length of the time of 
mourning that they might make preparations 
accordingly. 

“The present situation, in view of the long 
preparations for the coronation ceremonies, is 
even more critical. The quality of the stocks 
of nearly all the merchants in London, as 
well as in the provinces to a great extent, 
has been measured by the approach of the 
festal occasion. The king’s death would 
make these goods practically of no value in so 
far as immediate realization is concerned. It 
is natural that under these circumstances the 
traders should insure themselves. 

“The different form of government in the 
United States, the greater extent of the coun- 
try and diversity of resources, have made the 
life of any individual, no matter how promi- 
nent, a matter of indifference to the people 
generally; but the system of mergers and the 
concentration of wealth are having a tendency 
to make the lives of certain individuals a 
matter of concern to thous sands of Americans, 
although they have not yet given active recog- 
nition to the fact by insuring themselves 
against loss in the English fashion. Many 
Englishmen carry policies on the life of J. 
Pierpont Morgan, but Americans will continue 
to doubt that the death of that great promo 
ter would seriously affect the market in this 
country, or occasion such a crisis or cattse 
such a loss as would make it profitable for 
them to pay premiums on insurance against 
loss in case of his death.” 
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GOOD FIELD IN THE COUNTRY. 

Life insurance men are now finding that one 
of the most fruitful fields for their operation 
is in the small country towns. A _ general 
agent in one of the cities remarked the other 
day that he was visiting in a neighboring city 
and dropped: off the train about noon at a 
small burg of four hundred inhabitants. He 
succeeded in writing four applications during 
the afternoon. The small towns in the West 
were never 80 prosperous as at present. 
Great activity is manifested in every direction. 
Electric roads, telephones and other improve- 
ments have had a splendid effect in the rural 
districts. There is more building going on in 
these small towns than ever before, and in 
many places it is almost impossible to find 
houses that are for rent. Concerns and all in- 
dustries in the villages have excellent trade 
and prosperity is certianly in their midst. Nat- 
urally with this condition people are looking 
for various forms and investments and are 
ready to expend moderate sums for life in- 
surance. Agents who are paying attention to 
these agricultural communities find them much 
easier to work than the cities. The companies 


that do a fair country business are reaping a 
good harvest at the present time. 
































July 17, 1902. 


THE WESTERN UNDERWRITER. 


19 








SAVINGS BANKS DECREASING 
INTEREST RATE ON DEPOSITS. 


The course of the life insurance companies 

few years ago in adopting a 3 or 3% per 
cent reserve basis after conducting their busi- 
ness for a long time on a 4 per cent basis is 
being followed by the eastern savings banks. 
These banks have been paying 4 per cent 
interest to depositors. The Bowery and the 
Bank for Savings, two of the well-known sav- 
ngs banks in New York, announce that they 
will only pay 3% per cent, which is the amount 
earned on the savings. The Bowery is the 
largest savings bank in the United States, and 
there now remains only three savings banks 
in New York City that still pay 4 per cent, 
and it is stated that one of these will 
reduce its rate to 3% per cent. This bears 
out the wisdom of the management of the life 
insurance companies in increasing their re- 
serve. A financial writer in commenting on 
the action of the New York banks claims that 
the main cause is the increase of the volume of 
capital seeking profitable employment, and the 
consequent general reduction of net earnings 
of capital invested in first-class securities. 
This writer in the Independent shows that 
savings banks have to invest their money in 
first-class securities, and owing to the vol- 
ume of capital seeking investment, rates on 


soon 


these high-grade securities have been re- 
duced. It is stated that owing to the decline 
of the net yield the savings banks cannot 
realize more than 3 6-10 per cent on their 
best investments outside of mortgages. It 
is also held that banks that still pay 4 per 


cent do not earn this amount, but pay inter- 
est out of profits made in years gone by. 


A SK SHS 
NICE QUESTION IN REGARD 
TO AGENT'S COMPENSATION. 


oa 

‘he life insurance men of one of the large 
cities are discussing a question of compensa- 
tion that recently came up between a solicitor 
and his general agent. The solicitor worked 
several months on a man who wanted some 
life insurance, but who was strongly predis 
posed in favor of another company on account 
of its size. The agent demonstrated that he 
could save him 10 per cent a year on his pre- 
miums, with a prospect of better dividends, 
and finally got to the point where he felt 
sure of the application, but at his last inter- 
view failed to close it. The “prospect” was 
evidently playing for a rebate, stating that an 
agent of the large company, a friend of his, 
had offered him all the first year’s commis- 
sion. The agent was confident, however, that 
his was the best proposition, even with the 
rebate weighing against him, and stood firm. 
Although he did not get the application at 
that time, he was certain he had it clinched, 
and as he did not know when his prospect, 
who was a traveling man, would again be in 
the city, he informed the general agent of 
the state of the case and asked him to notify 
him if it came in. He failed to see his man 
and heard nothing from the general agent for 
month, when he learned from the friend 
who had given him the “tip,” a business 
woman of his acquaintance, that the policy had 
been written and paid for two weeks before, 
and that she had received 35 per cent com- 
mission. He made a demand on the general 
agent for the rest of his commission, but was 
informed that the policy had been written by 
the cashier and the commission paid to him 
The applicant had gone to company’s office 
with Mrs. Blank and stated that he wanted 


TALK WITH WARD 


of the State Mutual Life, of Worcester,: Mass. 
for Exclusive District Agency Contracts in Ohio. 
Hubert H. Ward, Ohio General Agent, 504-5¢6 
New England Building, Cleveland. 








to take out a policy, but that he wanted Mrs. 


Blank to get all the commission. The cashier 
agreed to this and named 35 per cent as. her 
compensation, keeping the rest himself. The 
general agent knew of the transaction and al- 
lowed it to go through, keeping it secret from 
the man whom he knew had 
company. 


won it for his 

Most life insurance men, especially solicitors, 
are agreed that the agent has a claim against 
the general agent for the full commission, and 
many would like to the question settled 
in court. As a matter of policy a general 
agent would usually protect his men, but they 
would like to know whether they have any 
rights in case he fails. ; : 


see 


As a matter of ethics 
there is no doubt about the agent’s claim, but 
his legal claim may not be so clear. The ap- 
plication nominally came through another 
agent, but as the general agent was aware of 
the circumstances that would scarcely affect 
the case. The applicant had no right to say 
who should have the commission, and if the 
general agent was afraid of losing the business 
after the man had come to his office to make 
his application, it argues little confidence in 
The applicant's desire to 
have Mrs. Blank get all the commission was 
explained by her practical admission that she 
ulvided her share with him. 


SS S 
ATNA LIFE AND ITS LOANS 
TO THE TRUST COMPANIES. 


An important feature in the annual statement 


his own company. 


of the A%tna Life is the large amount of cash 


on hand, and in banks, which seems out of 
proportion to the invested assets. This is 
explained by the fact that the JZtna has a 


large amount invested in mortgages, the in- 
terest coming due at the close or the first of 
the year, which swells the cash account. Then 
again agency are remitted at this 
time, which also brings in a large fund of 
money. It is stated in this connection that 
the financial department of the A=tna makes 
it a practice to get this money in circulation 
soon after the first of the year, and it is stated, 
therefore, that its main avenue consists in trust 


balances 


companies that need a good volume of money 
to pay interest and dividends on and 
stocks which they hold. The operations of 
trust companies in this country are numerous. 
trustee for several corporations 
and hold large amounts of stocks and bonds 
in trust, and, therefore, are in need of extra 
funds to pay dividends and interest at the 
first of the year and at the close of six months. 
The A£tna in this way is enabled to dispose 
of the bulk of its surplus cash. 


st st 
ADVANTAGES TO BE FOUND 
IN SMALLER COMPANIES. 


One of the big life companies advertises, 
“You don’t this 
It introduces you,” or words to that effect. 
It is generally supposed that it is 
write 


bonds 


They act as 


have to introduce company. 
easier to 
that is well 
known, but an agent of one of the small com- 
panies, who formerly represented one of the 
largest, he has found this supposition 
not to be borne out by his experience. He 
says that when he approached men with the 
plans of the big company they frequently put 
him off by saying they were perfectly familiar 
with it, and its policies, and thought highly 
of it, but were not ready to take insurance at 
that time. With a comparatively 
company he does not meet this obstacle. He 
has something to explain that the prospect 
knows nothing about, and, with a chance to 
explain, he generally closes the business. That 
there is a good deal in this seems to be borne 
out by the results some of the smaller com- 
panies are achieving in Ohio. The IIlinois 
Life with $900,060 written in a year, the Royal 
Union Mutual writing about $500,000 a year, 


business for a company 


Says 


unknown 








the Security Mutual and others all help to 
prove that men can 
pany that is 


write business for a 
known 
agents of some of these companies 
in the past 
eastern 


com- 

Indeed, 
who have 
of the largest 
say that they never wrote 
as much business for them in 


not widely 
represented some 
companies, 
a given time as 
they are writing for the smaller ones. 

a~ 


Some of these small companies are becom 


ing recognized as important factors in the busi- 
A general agent of one of the compa 


nies that does a big business in Ohio 


ness, 
recently 
said that he would rather get in competition 
with any other company in the field than with 
the Equitable of Iowa. That company has 
recently made settlements on some of the te 





year distribution policies it used to write and, 


strange to relate in these days, some of them 
were larger than the estimates given at the 
time the business was written. As the com 
pany no longer writes on the accumulative 
plan, it is not advertising these dividends. Its 
eareful administration and big interest earn 
ings give it a dividend-paying capacity that 
makes it a formidable competitor. 

The Northern Central, another small com 
pany, sells a good number of policies on the 


strength of the 
ing that the policy shall become a paid-up non 
the as 


total disability clause, provid 


participating policy at the option of 


sured, in case he loses both hands, both feet, 
both eyes, or one hand and one foot by acci 
dent. 

The Royai Union Mutual has a drawing 


card in its advance dividend plan, making par 
ticipating insurance cost only about as much 
as stock rate generally costs 

What in policies, in 
some cases high commissions, in others big 
dividends, 


with advanced ideas 
the smaller companies are certainly 
being heard from. 


gg KF SK 


ARGUMENT FOR ENDOWMENTS. 





The Union Central Advocate gives the fol- 
lowing argument for endowments: 

Saving—To spend money and yet to save 
it; that’s the problem. To eat your cake and 
have it; theres the rub. Most people avoid 
the dilemma by spending without saving. 

Savings Banks are good things. They keep 
your money securely, pay you interest, and let 
you draw it out whenever you will, or add 
more if you choose. But that system is not the 
most favorable to saving. 

Stocks and Bonds are good investments if 
well chosen and carefully watched, but they 
require a lump sum at once; they can not be 
paid for in annual instalments. Then there's 
the risk of being caught in a decline of val 
ues, or in some glittering scheme which proves 
a disappointment. Millions of money have 
been sunk in stocks that failed. 

Endowments.—An endowment policy in a 
good life company combines saving with insur- 
ance. The method is: So much a year for a 
fixed number of years, with return payment 
of a definite amount at the end of a given 
period, or in case of death the sum total to the 
estate at once 

Security.—No institutions on earth are more 
stable than old-line life insurance companies. 
The sharpest shocks in the financial world will 
not shake their safety. If some unexampled 
earthquake should impair their stability the 
svstem is such that it could easily be restored 
The savings banks can not compare with them 
for safety 

\dvantages.——They combine insurance with 
investment. The amount which a man would 
depesit in the savings bank for one year is 
enough, if invested as a premium in life insur 
ance, to secure him a guarantee of thousands 
of dollars to his estate in case of death, while 
the savings bank in the same emergency would 
leave him in the lurch 

The endowment is paid for at a small yearly 
cost, which, for most people, is the onlv possi 
ble way of saving. This annual expenditure is 
scarcely felt, and by and by the money comes 
back with a handsome increase. 

The endowment imposes a necessity to lay 
away so much money at a given time. : Yet 
after a few vears, if the insured is unable to 
nav, the privileges of the policy secure to him 
full value for what he has invested. Yet there 
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is enough urgency to constrain men to save 
when otherwise they would not. 

Old Age Is Provided for—When from ad- 
vanced years or reduced health a man is no 
longer able to support himself, he need not fall 
back upon his children or pass a wretched old 
age. His endowment has provided against all 
that. The endowment is good for both poor 
and rich. For the poor it serves as a savings 
bank with life insurance added, and it brings a 
tranquillity of mind otherwise unattainable. 
For the rich it provides safe investment at a 
good rate of interest, managed by the mostskill- 
ful financiers, and furnishing a sure resort in 
an emergency. Such investments for the rich 
are like the reserve which every skillful gen- 
eral is careful to keep behind his line of battle. 
Fortunes are precarious possessions. Life in- 
surance endowments are among their best pro- 


tectors. 
s+ SF Ss 
USE HOT WEATHER TONICS. 
During the summer months when life in- 
surance business is duller than usual com- 
panies are compelled to resort to several ex- 
pedients to stimulate activity. The large per- 
sonal producers do not usually attempt to do 
very much during the hot weather. Many of 
them go to summer resorts and there work 
up prospects for the winter business, or closet 
a few applications at once. The rank and 
file, however, who write but a moderate 
amount of insurance, remain at home and 
have to be stimulated in order to keep up the 
usual amount of steam. Hot weather bul- 
letins are frequent from the home office, 
giving suggestions and with occasional applica- 
tion of the whip. July and August are the 
worse months for the life man, owing to so 
many people being away on vacations and 
not being in a mood to listen to talks on the 
subject. The executive at the home office 
who has charge of the agency force, therefore, 
is at his wit’s end to devise means to keep 
up the volume of business. 
cs SF 
“The greater the disturbance in the money 
market, the more unassailable will you find 
your life insurance policy.” 





“It has been urged as an objection to life 
insurance that one has to die to win. The 
objection is not well taken. You must die any- 
how. That being the case, you might just 





PUT ROUND PEGS 
IN ROUND HOLES. 


We have cabinets and filing devices for 
every purpose. The following is an ex- 
tract of a letter from George C. Gill, 
manager Inspection Bureau, Quincy, IIl.: 
“File Cabinet has arrived. It pleases us in 
every respect, and you can safely recom- 
mend it to Inspection Bureaus and others 
that may need a convenient system for 
filing the new Schedule Rates.” 

If you need any kind of cabinet or sys- 
tem for simplifying your office work, let 
us hear from you. 

Tue WESTERN UNDERWRITER COMPANY, 

Cincinnati-Chicago. 











POLICY LABELS. 


No matter how small the volume of 
your business may be, you should use 
policy stickers. Compared to the ulti 
mate returns you will receive, the small 
cost of the labels is of no consideration 
whatever. It pays a local agent to be- 
come known and recognized as one of the 
agents of his city. A neat, attractive 
sticker on your policies will do a great 
deal towards bringing about this end. It 
establishes your name in the minds of 
your customers. 

We handle almost the entire policy label 
business for the insurance trade and 
guarantee satisfactory work. A folder of 
samples will be sent you, free. But you 
must ask for it. 

Tue WESTERN UNDERWRITER COMPANY, 
413 Vine street, 164 La Selle street, 


Cincinnati. icago. 
Tel. Main 2077. Tel. Main 2914. 














as well be a winner—especially when the win- 
nings go to your widow and orphans.” 





MICHIGAN CASUALTY AGENTS. 
The following are recent casualty agency 
appointments in Michigan: 


Bankers Surety, O.—J. J. Martinek, Menominee. 
Fid. & Dep., Md.—-H. A. Day (succeeding M. T 


_, Pid. & Cas., N. Y.—Carson, Ealy & Co., East 
Tawas; E. 8S. Coe, Iron River; H. W. Behnke, 
- Clemens. 

zondon Guar. & Acc.—G. L. Lanning, Adrian; 
D. R. Hoope, Chelsea; E. W. and W. x. De ioe. 
Kalamazoo. 

Preferred Acc.—S. J. Mitchell, Negaunee. 

U. S. Fid. & Guar.—W. R. Mitchell, Norway. 

U. S. Cas.—S. E. Parody, Grand Rapids; C. C. 
Burbank, Lapeer. 

U. 8S. Health & Ace., Mich.—B. L. Shaw. AI- 
vena; J. J. Aue hampaugh, Adrian; Channing 
Vhitney, Adrian; E. P. De Pont, Ann Arbor: 
Henry Frank, Ann Arbor ; Mrs. Geo. Gifford, Battle 
Creek ; M. Van Every, Sr., Bronson; J. G. Graf, 
Big inka; G. W. Clark, Bad Axe; A. W. Camp- 
bell, Birmingham : E. A. Newark, Battle Creek: 
F. 8S. Weiseman, Battle Creek; N. E. an allick, 
Battle Creek ; G. W. Sloat, Cadillac: L. Bourn, 
Caro; J. B. Thomas, Cassopolis; C. E. aan, Cass- 
opolis; C. H. Garrett, Kalamazoo; S. F. Walsh, 
Sault Ste. Marie. 

Amer. Mut. Aid Soc., Mich—F. M. Shoen, 
Grand Ledge. 

Amer. Relief Soc., Mich.—Silas Dunlap, Baraga: 
A. G. Williams, Grand Rapids; J. P. Dohn, Grand 
Rapids; J. H. Olin, Okemas; John Utter, Sault 
Ste. Marie. 

Bankers Life, la—Wm. A. Ludwig, Union City. 

Great Northern Protect. Assn., Mich.—Hugh 
Russell, Croton; Archie McCallum, Metropolitan. 

Mich. Beney. Assn., Mich.—Era Austin, Har- 
rietta. 

Northern Acc. Co., Mich.—G. P. Roth, Alpena; 
J. C. Hurd, Trenton. 

Northern Mich. Ben. Assn., Mich.— Chas. Powell, 
Atlanta; G. F. McEwen, Gladstone; Alex. Bonti- 
lier, Nahma. 

Standard Ben. Assn., Mich.—J. A. De Witt, Al- 
pena; G. W. Taylor, Beaverton: C. J. Barnham, 
Gladwin; Max Warner, Grayling: Jas. Ballard, 
Grayling: Frank H. Wilson, Gaylord: Wm. Mce- 
Gregor, Midland; A. T. Gillick, Midland: E. D. 
Vincint, Posen; E. M. Johnson, Petoskey; John 
Cox, Pinconning; W.- A. Benton, Roscommon: 
Timothy Strohaner, Sterling: John A. Donahue, 
Sterling: H. T. Millard, Vanderbilt. 

State Sick & Acc. Assn., Mich.—W. T. Wolover, 
Le Roy; E. G. Aubin, Manistee. 

U. S. Ace. Assn., Mich.—L. J. Morey. Carson 
City; J. O. Weaver, Hesperia; T. H. Goodman, 
Muskegon Heights. 





WISCONIN FIRE APPOINT MENTS. 

The following are the recent Wisconsin 
agency appointments: 

Agricultural—Henry Hay and Fred W. Kiefer, 
Antigo. 

British Amer.—William Pritchard, Randolph. 

British Amer., N. Y.—R. P. Breese, Waukesha. 
_ Capital—Henry Hay and Fred W. Kiefer, An- 
tigo. 

Citizens, Mo.—-Lewis Larson, Cumberland. 

Concordia—William G. Phoenix, Elroy; William 
T. Durand, Milwaukee. 

Consolidated F. & M.—Byron A. Morgan. Mil- 
waukee; John Schlingen, Madison: Fred Huber, 
Stoughton; Simon Strouss, Orfordville: George 
B. Marvin, North La Crosse; Harry D. Post, Chip- 
pewa Falls; Stephen F. Grover, Grantsburg: 
Frank R. Crumpton, West Superior; George I. 
Phenix, William G. Phenix, Elroy; John and 
Lucy R. Dawson, Viroqua. 

Farmers, Pa.—H. ®. Hawley and E. E. Will- 
iams, Beaver Dam. 

Fire Assn.—John H. Trever and George W. 
Crandell, Antigo. 

Firemans Fund—Arthur Mulberger. Watertown. 

German Alliance—Dyer W. Hitchcock, Bara- 
boo; Daniel F. Bowler. Sparta. 

German American—Stirling W. Rrown. Wilton: 
Louis S. Marsh, Elroy; Ira B. and E. M. Bradford, 
Augusta. 

Hamburg-Bremen—W. R. Lyle, Ripon; Charles 
L. Alverson, Medford 

Hartford—Elmer H. Palmer, Antigo: Clarence 
W. Macomber, Prentice: Charles G. Engstrand, 
Ogema; Daniel F. Bowler, Sparta: Charles W. 
and Royal C. Rodecker, Wonewoc;: Hans M. Ander- 
son. Wautoma. 

Home, Md.—William M. Willinger, Manitowoc. 

Home F. & M., Cal.—Mayhew Mott, Neenah: 
D. H. and 8S. T. Walker and W. C. Orr, Rhine- 
lander; Alfred Cypreansen, Fau Claire. 

Lafayette—Robert J. Shields, Fred J. Wildner, 
J. H. Harper, West Superior. 

Milwaukee—Archie R. Hume, Chilton. 

National, Conn.—J. Q. Black and H. A. Bruce, 
Lone Rock. 

National Union—J. Henry Harbeck, Appleton; 
Elmer D. Stacy, Beaver Dam 

Prov. Wash.—David and Frank L. Vance, Mil- 
waukee. 

Scot. U. & N.—Dyer W. Hitchcock. Baraboo. 

Teutonia—James H. Scott, Janesville. 

Union, Phila.—Albert W. Bullock. Beloit. 

Williamsburgh—Ernest Lutze, Sheboygan. 





Canada Life Assurance Co. 


Established 1847. 
GET IN on the GROUND FLOOR 


Something interesting to Agents in regard 
to contracts for Ohio. 


Address F. B. CARR, Manager. 
317-320 Cuyahoga Buildiag, Cleveland, 0. 





LIFE AGENTS. 


THE PHENIX MUTUAL 
LIFE INS. CO. 


OF HARTFORD, CT., 


WANTS AGENTS 


Who are Cood Producers. 





THE PHCNIX MUTUAL issues 
the most popular forms of Life Insur- 
ance Contracts of any company in the 
field. 


GILT-EDGED CONTRACTS 
LIBERAL FIRST COMMISSIONS 
AND RENEWALS. 


ADDRESS: 
ROBERT N. FRYER, Gen’! Agt. 


1104-6 Union Trust Building, 
CINCINNATI, O. 





A very good renewal contract is 
given District Managers by the Security 
Mutual Life of New York. It is making 
direct contracts with perpetual renewals. 
This contract attracts men who desire 


to build up a permanent income. 





Are you working under a renewal 
contract? 

And are those renewals non-forfeit- 
able in the event of death or termina- 
tion of service? 

And if you are in this business to 
stay don’t you think best to have thi, 
sort of contract? 


Especially when backed by the 


STRONGEST IN THE WORLD. 


Good openings all over Ohio. 








THE EQUITABLE LIFE ASSURANCE SOCIETY 
OF THE UNITED STATES. 


HENRY L. ROSENFELD, 
INSPECTOR OF AGENCIES. 


Union Trust Bidg., Fourth and Walnut Sts., 
CINCINNATI, OHIO. 





New England Mutual Life Insurance Co. 


BOSTON, MASS. 
CHARTERED 1835. 
ASSETS, $32,721,633. SURPLUS, $3.470,491. 


Splendid territory now open. New policies and 
low premium rates. For agency contracts address 


H.\F. McNUTT, Gen. Agt., 
407-408 Wew England Bidg., CLEVELAND, OHIO. 
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ROLLA V. WATT, Mer., 
Pacific Coast Dept.— California, Oregon, 
Washington, Utah, Idaho, Arizona, Montana, 
New Mexico, Alaska, Hawaiian Islands. 
Royal Insurance Building, 
N. W. Cor. Pine & Sansome, San Francisco. 
JOHN TENNY, Mer:, 
R. EMORY WARFIELD, Ass’t Mgr., 
Middle Dept.—Pennsylvania, New Jersey, 
Delaware, Maryland, Virginia, North Caro- 
lina, District of Columbia, West Virginia. 
Royal Insurance Building, 
306 Walnut Street, Philadelphia. 
John H. Law. George W. Law. 
LAW BROTHERS, Megrs., 
Western Dept.-—Illinois, Ohio, Indiana. 
Michigan, Iowa, Kansas, Missouri, Minne- 
sota, Wisconsin, North Dakota, South Da- 
kota, Nebraska, Colorado, Wyoming. 
Royal Insurance Building, 
169 Jackson Street, Chicago. 








“The Leading Fire Insurance Company of the World.” 
UNIFORM IN ITS BUSINESS METHODS. 


ROYAL 


Insurance Company. 


Transacting Business in America 
Over Half a Century. 














C. F. SHALLCROSS, Mer., 
CEO. F. COIT, Ass’t Mer., 


FREDR’K W. DAY, 2d Ass’t Mer. 
New York Department, 
50 Wall Street, New York City 
FIELD & COWLES, 

New England Dept. Massachusetts, Con 
necticut, New Hampshire, Rhode Island, 
Vermont, Maine 

85 Water Street, 
Roston, Macs 
John B. ( ‘astlema An. A.G Langham, 
Breckinridge Castleman. 


BARBEE & CASTLEMAN, Mers. 
Southern Dept.— Kentucky, Te nnessee. 
Georgia, Florida, South Caro lina, Alabama, 
Mississippi, Texas, Arkansas, Louisiana, 

Oklahoma, Indian Territory. 


Louisville, Ky. 

















OHIO. 
INDIANA. 
MICHIGAN. 
ILLINOIS. 


HHOGOOGOGOOSS ©OOO 








NORTH DAKOTA. 
SOUTH DAKOTA. 
NEBRASKA. 








WISCONSIN. 
MINNESOTA. 
IOWA. | P. 
MISSOURI. 
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Western Department. 
D. McGREGOR, Manager. 


ROYAL BUILDING, CHICAGO. 


W. L. KING, Ass’t Manager. | 


KANSAS. 
OKLAHOMA. 
: COLORADO. 


DOO 


>|} WYOMING. 




















ASSETS (Market Values), 
Jan. 1, 1902, $76,839,027.69 
LIABILITIES, N.J. & N. Y. 
Standard, . $71,933,206.07 


SURPLUS, $4,905,821.62 


Policies Absolutely Non-Forfeit- 
able After Second Year. 





WANTED — Reliable and energetic 


Agents. . . . For particulars, address the 
Company direct, or either of the State 


Agents, whose name, address, and territory 
ere given herewith. ss 63s. Cs 








THE— 


Mutual Benefit 


LIFE INSURANCE 
COMPANY, 
NEWARK, N. J. 


DREWRY & McNULTY, 
State Agent for Ohio, 
Office, The Pike Bldg., 

CINCINNATI. 





AMZI DODD, 
President, 





A. S. JOHNSTON, 
State Agent for Michigan, 
Office, Campau Bldg., 
DETROIT. 





IN CASE OF LAPSE the Insurance 
is CONTINUED IN FORCE as long as 
the value of the Policy will pay for; 
or, if preferred, a Cash or Paid-up 
Polic y Value is allowed. After the 
second year, Policies are INCON- 
TESTABLE, and all restrictions as to 
residence, travel or occupation are 
removed. 





The Company agrees in the Pol- 
icy to Loan up to the Cash Surren- 
der Value, when a satisfactory as- 
signment of the Policy is made as 
collateral security. Losses paid 
immediately upon completion and 
approval of proofs. 

















- See Paes:r. 
. SKINNER, Sco'v. 


ORGANIZED 1657. 


N orthwestern M: utual Life Ins. Co. 


PURELY MUTUAL AND TRANSACTS BUSINESS ONLY IN THE UNITED STATES, 


LOW 
MORTALITY. 


a 


ECONOMICAL 
MANAGEMENT. 


General Surplus 


Income during 1901 


Insurance Written during 1901* 
Insurance Gained during 1901* 
NNT TR APIIE  h0scvcnssinsesescipsos-desiesonbentinescuatnmncnienaaniantios 








STATEMENT, JANUARY Ist, 1902. 


$151,944,757 


Liabilities, including $24,927,315 surplus accumulations 


held to meet tontine and semi-tontine contracts 


146,662 2,526 


NO 


5,282,231 





29 471, 784 


REBATING 
PERMITTED. 





Seat 





g only b actually paid for. 





70,318,227 
45,057,710 
574,705,000 


BEST RESULTS TO POLICY-HOLDERS. MOST ATTRACTIVE POLICIES. 


Business Accepted Only From Regular Agents of the Company. 








For Further Information, or an Agency, address: 


WILLARD MERRILL, Vice Pres’t and Sup’t of Agencies, Milwaukee, Wis. 
























DWELLING HOUSE INVENTORIES. 


No more effectual advertising medium 
can be used by companies and agents 
than a distribution of our dwelling house 
inventories. Made up in three sizes. 
Form 610 for owners of considerable per- 
sonal property is both artistically bound 
and printed. Form 614 is for a moder- 
ate-sized household. Form -612 is for 
small flats and cottages and gives the 
solicitor an excellent chance to introduce 
the subject. Send 25 cents for a samiple 
set. Your advertising card printed free 
on quantities of 100 or over. 

THE WESTERN UNDERWRITER COMPANY, 


413 Vine St., 164 La Salle Sty 
Cincinnati. Chicago. 
Tel. M. 2077. Tel. M. 20914. 











RIGHT TO THE POINT. 


Our Manual for Fire Insurance Agents, 
“Right to the Point,” is the best instruct- 
ive book on the market. It gives in a 
clear, condensed way, that instruction 
which is regarded as essential for every 
fire insurance agent to know, besides con- 
taining explanations of the technical terms 
and such rules, forms and methods as are 
pertinent to the business. It treats of the 
relations between the agent and the com- 
pany and between the agent and the as- 
sured. Quantity prices on application. 
Single copies bound in art linen covers, 
50 cents. 

THe WESTERN UNDERWRITER COMPANY, 

Cincinnati-Chicago. 


The National eas 





Provident Association. 
MANSFIELD, OHIO. 


INCORPORATED 1890. 
Cash Surplus $25,000.00, 


Insures Masons, and those recommended by them, 
against Loss of Time by Sickness (all causes) 
and Accident, and Loss of Limb or Sight and 

ACCIDENTAL DEATH. 


'NSURANCE LAWYERS. 
White, Johuson, MeCastin & Cannon, 


Counselors at Law, 
1416 to 1421 Williamson Bldg., Cleveland. O 

















SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE, 


CRANE, NORRIS & DREW, 


Attorneys and Counselors, 


1003-1009 Michigan Trust Co. Bldg., Grand Rapids, Mich. 
Special Attention given to Insurance Litigation. 


HOWARD & HANDLAN, 
Attorneys at Law. 


Special Attention to Law of Insurance. 
WHEELING. West VIRGINIA 

















SOLICITOR’S MEMORANDUMS. 


Our Solicitor’s Memorandum, Form 5109, 
is a convenient sized book, containing 
sheets relating to that data on a risk 
which is essential for preserving and to 
which a solicitor or broker should attach 
his signature, thereby avoiding the evil 
consequences resulting from verbal in- 
formation. Each sheet ruled for diagram 
of exposures, also perforated for detach- 
ing from stub. Sample sheets on request. 
Price, per book, 25 cents. 

Tue WESTERN UNDERWRITER COMPANY, 
413 Vine Street, 164 La Salle Street, 
Cincinnati. Chicago. 








DIAGRAM PAPER. 


We are now prepared to furnish special 
agents with diagram paper, 19x24, ruled 


a memorandum of risks shown. 
Tue WESTERN UNDERWRITER COMPANY, 
Cincinnati-Chicago. 





in red squares and blue lines at 50 cents 
per dozen. Paper is a superior quality, 
fine linen and each sheet is printed to keep 











Facilities for placing large lire 


E, T. MARSHALL & CO., 


Fire Insurance, 
470 Calumet Bldg., 189 L aaaite St., Chicago 


avle prope rty. 


2 ai. Cimsses of i insure 





AMERICAN FIRE 


UNDERWRITERS 


OF CHICACO. 
JOHN L. “UCAS, Attorney for Underwriters. 


J.-L. LUCAS &CoO., 


Gen’! Agents for the U. S., 








‘The Temple,’’ 184 La Salle Street, CHICAGO, ILL, | 


SURPLUS LINES SOLICITED. 





ARTHUR KLEVE. 
Broker and Underwriter, 
Handler of Surplus Lines, 
80-82 William Street, New York City. 


Hopresenting First-Class New York 
Stock Companies. 








T.B.Paxton, J.W.Warrington, T.B.Paxton Jr., G.H.Warrington 


PAXTON & WARRINGTON, 


Attorneys and Counselors at Law, 
UniteD BANK BUILDING, CINCINNATI, OxIO. 
Special Attention to Insurance Law. 


P. P. LEWIS, 


Attorney and Counselor at Law. 
Offices, Union Deposit Bank Building, Steubenville. Ohio. 
Notary and Stenc ographe rin Office. Fire, Life. Accident and 


Liability Insurance Litigation a Special y Unquestioned 
references given 


CORBIN & COLE, 


Attorneys at Law, 
$16 HAMMOND BUILDING DETROIT, MICHIGAN. 
Fire, life and casualty insurance litigation given 
special attention. 


LOCAL AGENTS. 
THOMAS H. GEER & CO., 


General Insurance, 
158 Superior STREET, CLEVELAND, OH8IO. 
Members of the Ohio Association of Local Fire Insurance 
Agents 


0. M. STAFFORD, GOSS & CO., 
BROADWAY AND WILLSON AVENUES, CLEVELAND, "Ou10. 
The largest Agency in Cleveland. Facilities for large lines. 

) Woodland and Willson Aves., 
Branch Offices: 7 Downtown Office. Century Bldg. 

















FRED P. THOMAS & CO., 
General Insurance, 
STANDARD Buripine, No 53 Evciip AVE.,CLEVELAND, O. 
Special Facilities for placing large lines in best English 
and American Companies. Correspondence solicited, 





EVARTS, TREMAINE & CO., 


General Insurance, 


805-7 WILLIAMSON BLDG6., - CLEVELAND, O8I0. 
Facilities for placing 'arge lines unsurpassed. 
COKRESPONDENCE SOLICITEL 








REGISTER OF EXPIRATIONS. 


We are now issuing a popular form of 
expiration register which is being sought 
after by many agents in our field. It is 
a ten-year register, 144% inches long and 
8% inches wide. It is easy to handle and 
can be placed nicely in a small safe or 
desk drawer. We regard it as one of the 
best books we handle. It is arranged to 
accommodate 250 expirations a month, 
and has a complete alphabetical and mar- 
ginal monthly index. It sells for $2 at 


our office, and we will send it, express 
prepaid, for $2.25. We have a similar 
book accommodating 350 expirations a 
month that sells for $3, or, express pre- 
paid, $3.25. All locals should have one. 
THe WESTERN UNDERWRITER CoMPANY, 
413 Vine street, 164 La Salle street, 
Cincinnati. Chicago. 
Tel. Main 2077. Tel. Main 2914. 














1846 —THE— 1902 


Western Mutual 


FIRE INSURANCE Co. 
OF URBANA, O. 


WRITES OHIO BUSINESS ONLY. 


Fifty-Six Years’ Continuous and Successful Operation. 





W.R. ROSS, President. C.A.ROSS, Secretary. 
E. T. O'KANE, Special Agent. 


THE ‘ 
Ohio Mutual Insurance Co. 


SALEM, OHIO. 


THE TWENTY-FIVE YEAR RECORD, 


Increase of Assets from $50,000 to $705,988 
Increase of Insurance from $300,000 to $5,026,677 
Fire Losses Paid, $728,775.50 

Cash Surplus Ample for Emergencies. 





Ohio Business Only. 


J. R. VERNON, - eo i J. AMBLER, 
President, Secretary. 





CHARTERED 1851. 


Richland 


Mutual Insurance Company, 
MANSFIELD, OHIO. 


DIRECTORS: 





N. S. Reed, J. W, Jenner, W. W. Cockley 

S. A. Jennings, G. A. Clugston, A. C. Cummins, 

H. R. Smith, H. C. Hedges, J. A. Rigby. 
Assets, $3,600,000.00. 

H, R. SMITH, Prest. R, SMITH, Secy. 

J. W. Waaner, Pres. J. M. Cook, Sec'y. 


INCORPORATED 1873, 


THE MANSFIELD 


MUTUAL FIRE INS"RANCE CO. 
OF MANSFIBLD, OHIO. 





Premium Notes, $470,079.00 
Net Cash Surplus, $23,731.50 


YUSINBSS CONFINED TO OHIO. 





“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Bullding, CLEVELAND, OHIO. 


CAPITAL - $500,000.00 FULLY PAID. 


BECOMES SURETY ON BONDS. 
CHARTERED UNDER OHIO LAWS. 
$200,000 DEPOSITED WITH INSURANCE COMMISSIONER 





We make a specialty of writing Fire 
Insurance on risks that local agents 
cannot provide for in their own 
agencies. Liberal commissions. 


C. A. VAN ANDEN & CO,, 
164LA SALLE STREET, - CHICAGO, ILL, 





C.J. RUSSELL & Co. 


ESTABLISHED 1890. 


General Insurance Agents & Brokers, 


177 LA See Sracer, 


We Make a aie ae Sone Agents’ Brokerage 
and Surplus Business. Reliable Stock Companies. 


COBRESPONDENCE INVITED, 











THE WESTERN 





UNDERWRITER. 























The Man wve Reward, 


Write business. * GN eta 
Write more business each year. 


Grow with his work. 


Identify himself with the impo 
Find recreation in his work. 


MUTUAL LIFE INSURANCE 


Assets, over $3 52,000,000 





Develop, not work out a territory. 


Make his policyholders recommend him to their friends. 


RICHARD A. McCURDY, President. 


Has assets larger than those of any other life insurance company in existence and has paid policyholders more than any other company in the world. 


A man of character and ability, ambitious for a successful career in life insurance, should place himself in communication with 


GEORGE 5 A DEXTER, Superintendent of Domestic Agencies, New York City. 





is the Man weho Can 


rtant men of his section. 


COMPANY OF NEW YORK, 


Amount Paid Policyholders, over $569,000,000 











PROVIDENT LIFE AND TRUST CO. 





OF PHILADELPHIA. | 
SNSURANCE IN FORCE, - - - - - $141,074,722.00 
ASSETS, - - - = + = © = = © 468,144,797.71 





In everything which makes Life Insurance perfectly safe, moderate in 
gost, and suitable to the needs of insurers the ProvipEnT is unexcelled. | 

Evidence of the skillful and faithful management of this Company is 
found in its exceedingly low expense rate, and the remarkably favorable 
rate of mortality. For the full period of its existence, the death rate has 
been only .61 of the rate indicated by the authoritative tables. 


Correspondence with Agents Solicited. 
WRAGMES. TENTS, Seaees OP ree doart betetice. ~incinnati, Ohio, 
sasmahenntanes is + General Agent, onet710 Garfield Batiding, Cleveland, Obie. 
ee anes eee a Marquette Building, Chicago, ll. 


BASSETT & REESE, General Agents, 
we 44 Home Bank Building, Detroit, Mich. 


The Planters of Palenque 


For 72 months, 
Total $360.00, 








$5.00 PER MONT 


Secures an ANNUAL INCOME of $300 for Life 


OR STOCK WORTH A MINIMUM OP $1,200.00. 
NO SPECULATION. --NO RISK... 





Profits will be derived from a tropical plantation under perfect condi- 
tions of soil, climate and rainfall. 


Call or address for further information 


1009 Royal Insurance Building. 


The State Life Insurance Company 


rm NAN RAMORL a0 INDIANA 


% nod ete, cy Agents, ens. AotAey 
UNPANALLELED RECORD 
Admitted Reserve and all Admittsa 
tn force. Assets. other Liabilities. Surpims 
1895... $18,200 816,008 @n.08 
1896.. $7,859 500 $58,770 $45 453 $13,287 
1897. $11,685,600 $160,601 $868,276 $62,615 
1898.... $17,049,000 gait 645 $152,037 $107, 
1899.... $22,208,470 7,781 $256,246 $161,534 
1900... $28,339, 877 $871, ‘370 $409,594 $261,775 


1901.$33,615,656 $1,015,072. $699,418 $315,654 


Deposit with State of Indiana for Protectic for Protection of al! Its Policyholders 
THREE-QUARTERS OF A MILLION DOLLARS, 


Every petiey Sposeused ty 0 denen of its entire peseeve value wit tho Giatp of tadiane, & 
accordance with the provisions of the Legal Reserve Compulsory Deposit Law of Indiana. 


TO INSURANCE AGENTS Examine the Life Annutty Competitive Oontraat 
nal method of securing a closer fraternity of 
the Agent and the Gungenr ott gives the Agent an oppo Lf Pa 
prosperity of his hey AT qrousens prospers. It enables 
petency and become independen WRITE POR P. 
GeobuaniySendenatantinnteantnntn Contracts direct with the home office, 








“THE TYPEWRITER OF QUALITY” AND RESULTS 


“JEWETT” 


“THE MACHINE THAT IS MAKING 
DOUBLE KEYBOARDS FAMOUS.” 




















sd \exere 
% INCH DIP I! 
4 OUNCE PHONE “MAIN 14-DOUBLE.2” 
STROKE!!! 
no canpon | E: A: BANSCHBACH, Genl. Mgr., 
st asd 150 LA SALLE STREET. 




















The L. 0. 0. F. Mutual Life 
Insurance Society of Pennsylvania 


Operates under the OLDEST CHARTER granted by the Legislature of 
the State of Pennsylvania, to a company of its class. 
Strictiy Mutual. 
Profits arising in the conduct of its business, being apportioned to the 
Ptrsistent policy holder in cash or paid-up insurance. 
The Policies 
of the Company are of the standard form on standard rates, liberalized 
to meet the most advanced ideas of life underwriting. 
The Agents 
of the company make money, as is apparent from the record of the Com- 
pany for rgor: 
tocrease in net surplus, 
oe 


* Insurance in force, 
ADDRESS THE COMPANY AT 


Mutual Reserve Life Insurance Co, 


FREDERICK A. BURNHAM, President. 
305, 307, 309 Broadway, NEW YORK. 


STATE OF NEW YORK 
INSURANCE DEPARTMENT. 
AuBanr, April 17, 1902. 

I, Fraxcis Henprioks, Superintendent of Insurance, do hereby 
Certity, that the Mutual Reserve Fund Life Association, now 
Mutual Reserve Life Insurance Company, of the City of New 
York, has complied with all the requirements of law to be 
observed by such corporation, on reincorporation, and that it is 
authorized to transact the business of Life Insurance as specified 
in the First Sub-Division of Section Seventy of Article II of the 
Insurance Law within this State, and that such business can 
properly be entrusted to it. 
in Witness Whereof, 1 have hereunto subscribed my 
name, and caused my Official Seal to be affixed in 








duplicate, at the City of Albany, on the day and 
year first above written. 
FRANCIS HENDRICK8, 
Supt. of Insuranee. 


L. $. 




















Total Assets, $5,790,400.83. 





Agents Wanted. 044 Fetiows Temple, PHILADELPHIA, PA. 


Death Claims Paid Since Organization - $50,000,000. 























ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 


JAMES W. STEVENS, PRESIDENT. 


lesues the Life and Optional Endowment Policies. They 
Pay Anaual Dividends and are Absolutely Non-Forfeitabie. 


ENERGETIC MEN CAN SECURE EXCEPTIONALLY 
ATTRACTIVE CONTRACTS FOR EXCELLENT TERRITORY, 


BANTA & SPAHR, Ohio Managers, 
URBANA, OHIO. 













INSURANCE COMPANY, , 


OF ADELA CHAPELLE ,GERMANY. 


UNITED STATES BRANCH 
-—— 46 CEDAR ST. —— 


NEw yor*- 








64m ANNUAL STATEMENT UNITED STATES BRANCH 


Liverpool & London & Globe 


INSURANCE COMPANY. 











U. Ss. Net Assets eeeeeveeeveeee eevee eeeeereee eee eeeeeeeeeeeeeee $10,316,391 
 ctedbavecnceeeesncddaedineuh cceedenseheseesegene 5,716,274 
PN Che a0s coecees caseenessesodquceosesacessoeseecete 4,600,117 
Cincinnati General Agency: Northwestern Department: 
J. M. DE CAMP, General Agent Ohio, Indiana, Kentucky, | 205 LA SALLE STREET, ° ° CHICAGO. 
Tennessee, Arkansas and West Virginia. WEsen S. & ARREN, %8 | nse Secretaries, 
jaune T PHELPS Vice President. oe CUTLER, Treasurer < Springficidad, Mase. 
JAMES B. ESTEE, 2d Vice-President. Dr. A. B. BISBEE, Med. Director. 
Cc. E. MOULTON, Actuary. INCORPORATED 1851. 
ree OMe AM RING THE PAST DECADE, > “A"¥F? | assets Jan. |, 1902, $28,291,564. Liabilities, $25,894,655 
ASSETS, . . §$ 22,884,2683.37 GAIN, . . 193.53¢ Surplus, $2,396,909. 
SURPLUS, . 2,230,212.37 GAIN, . . 144.61 
INSURANCE, 108,573,050.00 GAIN, . . iit. 36 Definite paid-up and cash surrender values written In every policy. 
Selis the Most Modern, Profit-Sharing, Non-Forfeltable ——-r 
Contracts of Life, Term Endowment and Annuity Insurance. JOHN A. HALL, - - President. 
GOOD AGENCY CONTRACTS FOR RELIABLE MEN. HENRY M. PHILLIPS, - Secretary. 
Olmsted Bros. & Ce., State Agents, Williamson B » Cleveland, Ohio. —_—___—_—_—_—_ 
ae G, Drake, General Manager, Ne. 432 Marquette e'Bidg.. Chicago, lit. CINCINNATI OFFICE: 201 Johnston Building. 
M. W. Marshall, General Manager, Neste Block, Marquette, Mick. | CHICAGO OFFICE: 319 Merchants Loan & Trust Bldg., SMITH & BISHOP, Mgrs. 
BSTABLISHED 1853, 
coo TK HB cco 





THURINGIA INSURANCE CO. 


OF ERFURT, GERMANY. 


UNITED STATES DEPARTMENT: ) 
‘0 Wittiam Street. . e ° NEW YORK. | 





VNITED STATES BRANCH, 
F. G. VOSS, Manager and Attorney. HARTFORD, CONN. 


GEORGE E. KENDALL, Manacsa. 


2 TOMOON GURANIE ND AGUOENT 6D 








WRITES ALL FORMS OF OF LONDON, ENGLAND. 
| : » HEAD OFPICE MANHATTAN BUILDING, 
Personal Accident CHICAGO, ILL. 
and Health Insurance. A. W. MASTERS, GENEGAL MANAGER 
eS! ETE TART: $ 877,756.93 | 
Paid to policy ee 80 date, OVE... ccccccccccgeccscccce 3,500,000.00 Individual Accident, Employers, General Lia- 
i i ls + cccvenetncecteesoevenssede 1,692,760.35 - bility, Workmen's Collective, Eleva- 
00D CONTRACTS IN GOOD TERRITORY TO GOOD MEN. SPR ER SER. 
Producers, Addrese—H. G. B. ALEXANDER, 2nd Vico-Prest. and Gen. Mgr. | gen CUELING PRICE AND WEBB, — 


; Gantt Agents Ufinola, Missouri and lodiana, Ges"! 1229 Majestic 
134 Monroe Street, ae - —— aes 





- 




















